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1. Henu n3y4yeHus1 1M CUMILINHBI

Lenbio ocBoeHUS NUCHUIUTHHBI «IHOCTpaHHBIHN S3bIK 1715 IEJIOBOTO OOIICHUS SBIISETCS
dbopMUpOBaHHE U Pa3BUTHE KOMMYHHKATHBHOW KOMIIETEHIIUH, JOCTATOYHOW U HEOOXOIUMOI
JUISL JUTSL TIOCJIEIYFOLIErO COBEPUICHCTBOBAHUSI YMEHUN M HABBIKOB ONEPUPOBAHUS AHIVIMUCKUM
SI3BIKOM B TIPO(HECCUOHATILHOM IS TEIIEHOCTH.

2. [lepeyeHb MIIAHUPYEMBIX Pe3yJIbTATOB 00y4YeHHsI 10 AUCHUILINHE (MOYJIIO0),
COOTHECEHHBIX € IVIAHUPYEMbIMH Pe3yJIbTATAMHU 0CBOeHHs 00pa30BaTeIbHOM MPOrpaMMbl

Komnerenunun ody4daromnierocsi, opmupyembie B pe3yJibTaTe 0CBOEHMSI

AUCUMILTUHBI
Kon
KOMIICTCHIINHU I10 KOMHGTCHHI/IH
dI'0C BO
K4 Crioco0eH OpraHnu30BaTh U OCYILECTBISATh BHYTPEHHHUE U BHEIIIHUE
podeccuoHaIbHble KOMMYHUKALMU B TYPUCTCKOM 1€ TEIbHOCTH

CTpyKTypa KOMNeTeHIHH
Komnerenius ®opmupyemsie 3YHel
3. 3HaTh NpaBUiIa OCYLIECTBIICHUS BHEITHUX U BHYTPEHHUX
poeCCHOHATBHBIX KOMMYHHUKAIIHHA
Y. YMeeT ocyleCcTBIATh BHYTPEHHUE U BHELITHUE
[1K-4 CriocobeH opraHu30BaTh U [KOMMYHUKALUU C KIIMEHTAMH U OPraHU3aLUsAMH,
OCYIIECTBIISATh BHYTPEHHUE U Y4acCTBYIOIIMMHU B pa3paboTKe U peanu3ali TypUCTCKOTO
BHEIIIHUE NPOo(decCHoHaIbHbIE [IPOyKTa
KOMMYHUKaIlMU B TYPUCTCKOU H. Brageer HaBbIKaMH BEIEHMS IIEPETOBOPOB,
IEATEIIBHOCTH KOHCYJIbTUPOBaHUS KJIMEHTOB, OCYIIECTBICHUS
KOMMYHHKAIUI C IPEICTABUTEISIMU OpraHU3ALNM,
Y4aCTBYIOIIMX B pa3pabOTKe U peain3alu TYpUCTCKOTO
[IPOJTYKTa

3. MecTo AuCHUILIHHBI (MOYJIsI) B CTPYKTYype 00pa3oBaTeIbHOM NPOrpaMMbl

[Mpunagnexunocts auctumuael - BJIOK 1 JUCHUIUJIMHBI (MOAYJIN): DnextuBHas
JTUCLUTUIMHA.

[IpenmectByroniue IUCHUIUIMHBI (OCBOEHHME KOTOPBIX HEOOXOAMMO JUIsl YCIEUTHOIO
OCBOCHMs JaHHOM): "AHrmmiickuii s3bIk (mpodeccuoHanbHbIN)", "MHOCTpaHHBIM s3bIK",
"NHocTpaHHbBIN A3bIK B ITpodeccnonanbHoil chepe"

4. O0beM AUCHMILIMHBI (MOYJI51) B 3a4€THBIX eIUHULAX C YKa3aHHEM KOJIH4eCTBa
aKajgeMMYecKHX YacoB, BblJleJIeHHbIX HA KOHTAKTHYI0 padoTy 00y4aromuxcs ¢
npenojaasareseM (110 BUAaM y4eOHbIX 3aHATHII) 1 HA CAMOCTOSITEJILHYIO PadoTy
o0y4aromuxcs

OO61mast Tpy10€MKOCTh TUCHUIUIHHBI cocTaBisieT 14 3au. en.,504 yacoB.

Bz yue6Hof paboTs! KonnuaectBo yacos | KonnuecTBo yacos
(ounas ®O) (3aounas ®O)
KonrtakTHas(aymuropHas) pabora
Jlexuun 0 0
[TpakTrueckue (ceM, 1ab.) 3aHIATHS 256 64
CamocrosiTenbHas paboTa, BKJIOYasi MOATOTOBKY K 248 440




OK3aMCHaM M 3a4€TaM

Bcero yacos

504

504

5. Coneprkanue IMCHUIIMHBI (MOAYJIs1), CTPYKTYPHUPOBAHHOE 110 TeMaM (pa3aesiam) ¢
YKa3aHUEM OTBEJeHHOI0 HA HUX KOJIMYEeCTBA aKaJeMUYeCKUX YaCOB U BUI0B Y4eOHBIX

3aHATHNA

5.1. Conep:xanue pa3ieioB M CHUIITAHBI

3aounas popma oOyueHnust

Ne Pa3zgen u Tema
n/n JTUCIHHUIIINHEI

CeMe-
cTp

Jlek-
10707

Cemunap
Jladopar.
IIpakTuy.

Camo-
CTOST.
pao.

B unTepa-
KTHUBHOH

dopme

®opMbI TEKYLIETO
KOHTPOJIfA
ycleBaeMOCTH

[loxynarenu u
1 |mpomaBupl/ Buyers and
Sellers

21

46

I.1Tecr1.1.1
muanor 1 Reaching
Agreement (cTp.22).
1.1 Case 1. 1.1
MOHOJIOT TI0 TEME
How to be good at
selling.. 1.1
MoHom0r 1no reme
Shopping

OTJ’II/I‘IHBIG nacu IJjis
2  |ousHeca/ Great business
ideas

21

46

1.1 cemecTpoBblit
tecT (Temsr 1-2). 1.1
tect 2. 1.1 Case 2.
1.1 MoHOIOT 110
teme "Great
business ideas"

OCHOBBI MapKeTHHTa/
Marketing basics

22

44

1.2 Tecr1.1.2
Case-study 1. 1.2
[Ipesentanus-
JOKJIaJ Ha
KOH(EpEeHIIUHU o
teme "World
famous companies"
Ha BBIOOD
cTyAeHTa.. 1.2
MoHom0r 10 TemMe
Marketing basics

'YMeTh T1aHupoBaTh/
Planning

22

42

1.2Tect2.1.2
Case-study 2. 1.2
MoHoJor o TEMe
Planning

Kax ynpaBiATh
S |coTpyaHUKamMH/
Managing people

22

42

1.2 Tectr 3. 1.2
rtoroBeiit TecT. 1.2
Case-study 3. 1.2
MoHoJI0T 110 TEME
Managing people

bpaH1bI 1 pO3HUYHAS
6 [roprosiust/ Retailing.
Brands.

31

23

2.1 Tecr 1.2.1
JIEI0BOE MHUCHMO
(0TBEeT HaYaTLHUKY

ornena) (MLI,




Ne
n/n

Pa3gen u Tema
JTHCHHUININHBI

CeMme-
CTp

Jlek-
119707

Cemunap
Jladopar.
IIpakTuy.

Camo-
CTOST.
pao.

B unTepa-
KTHUBHOH

¢opme

®DopMbI TEKYLIETO
KOHTPOJIfA
ycleBaeMOoCTH

Practice file, p. 7..
2.1 Case-study 1.
2.1 pedepupoBanue
CTaThH U3
MIEPUOINYECKOMN
neyaTu 1o TeMe 6
(Retailing. Brands)
Ha BBIOOp CTYJEHTA.

[lyremecTBus.
KomanaupoBku/
Business Travels

31

23

2.1 Tect 2. 2.1
Case-study 2. 2.1
pedepupoBanme

CTaThH U3
MEPUOINYECKOMN
IeyaTu I0 Teme 7
(Business Travels)
Ha BBIOOp CTYJEHTA.

[lepeMeHBI 1 KaKk C HUMH
crpaBuThCst/ How to
Manage Change

31

23

2.1 Tect 3. 2.1
Case-study 3. 2.1
pedepupoBanme

CTaThH U3
MEPUOINYECKOMN
reyaTy Io Teme 8
(Managing change)
Ha BBIOOP CTYJEHTA.

CTpyKTypa KOMITaHUHU
(opranuzanun)/
Organization and its
structure.

31

23

2.1 UTOroBEIi TECT.
2.1 Case-study 4

10

Pexnama npoaykuuu u
kommanuu/ Product and
Corporate advertising.

32

26

2.2 Case-study 1.
2.2 pedepupoBaHue
CTaThH W3
MIEPUOINYECKOMN
neyatu 1o teme 10
(Advertising) Ha
BBIOOD CTY/IEHTA.

11

Jlenbru/ Money

32

24

2.2 Ttect 1

12

bu3Hec u KyIbTyphl
pa3HbIX cTpaH. Ctunn
MEHEI)KMEHTa/
Businesses and
Cultures.Management
Styles.

32

30

2.2 Tectr2.2.2
JIeI0BOE MHUCHMO
(An invitation letter
/ An informal letter.
MLI Practice File p.
30-31).. 2.2 Case-
study 2. 2.2
[Ipe3enTanus teme
Business Cultures /
International
management styles
(ua BBIOOD
CTYJICHTA).




Ne
n/n

Pa3gen u Tema
JTHCHHUININHBI

CeMme-
CTp

Camo-
CTOST.
pao.

Cemunap
Jladopar.
IIpakTuy.

Jlek-
119707

B unTepa-
KTHUBHOH

¢opme

®DopMbI TEKYLIETO
KOHTPOJIfA
ycleBaeMOoCTH

13

[TonGop Kaapos.
[Tepconan/ Recruitment.
Human resources.

32

24

2.2 pedepupoBanue
CTaThH U3
MIEPUOINYECKOMN
neyatu mo teme 13
(Human Resources)
Ha BBIOOp CTYJEHTA.

14

JKCHOPT U UMITOPT.
MexayHapoIHbII
priHoK/ Export and
Import. International
Markets.

32

24

2.2 Tect 3.2.2
Case-study 4. 2.2
Case-study 3. 2.2

Nrtorosas
KOHTPOJIbHAS
pabora. 2.2
pedepupoBanme
CTaThH U3
MEPUOINYECKOMN
rneyaru 1o teme 14
(International
Markets) Ha BBIOOD
CTYJCHTA.

NTOI'O

64 440

0]

yHas (popma o0yueHHst

n/n

Pa3gen u Tema
JTUCIUIIINHBI

Ceme-
cTp

Camo-
CTOAT.
pao.

Cemunap
Jladopar.
IIpakTuy.

Jlek-
uu

B unrepa-
KTHUBHOH

dopme

DopMbI TEKYLLET0
KOHTPOJIsA
yCIEeBAEMOCTH

[loxynarenu u
npoaasisl/ Buyers and
Sellers

21

28 26

1.1 Tecr 1. 1.1
muanor 1 Reaching
Agreement (cTp.22).

1.1 Case1.1.1
MOHOJIOT 10 TEME
How to be good at

selling.. 1.1
MoHoJI0T o TeMe
Shopping

OTIMYHBIEC UIEN IS
onsHeca/ Great business
ideas

21

28 26

1.1 cemecTpoBBIit
TecT (Temsl 1-2). 1.1
tecT 2. 1.1 Case 2.
1.1 MoHOIOT I10
teme "Great
business ideas"

OCHOBBI MapKeTHHTa/
Marketing basics

22

24 24

1.2 Tect1.1.2
Case-study 1. 1.2
[Ipesenranus-
JIOKJIa/T Ha
KOH(epeHIINU 1O
teme "World
famous companies"

Ha BBIOOP

cTyneHra.. 1.2




Corporate advertising.

e Pasien 1 Tema Cente-| Tek- Cemunap| Camo- B HHTepa- ®DopMbI TEKYLIETO
w/ S — crp | mum JlaGopaT.| CTOAIT. | KTUBHOI KOHTPOJIS
IIpakTnu. pao. ¢opme yCneBaeMoCTH
Momnouior no teme
Marketing basics
1.2 Tect2.1.2
4 YMeT§ IJIAHUPOBATh/ 2 0 24 24 Case-study 2. 1.2
Planning MoHosor o Teme
Planning
1.2 Tect3.1.2
Kak ynpaBisirh Wrtoroseiii Tect. 1.2
S |corpynHuKamu/ 22 0 24 24 Case-study 3. 1.2
Managing people Momnoutor mo Teme
Managing people
2.1 Tect 1.2.1
JETI0BOE MHUCHMO
(oTBET HaYaTBHUKY
ornena) (MLI,
BpoHb! U PO3HUUHAS Practice file, p. 7..
6 froprosus/ Retailing. 31 0 14 13 2.1 Case-study 1.
Brands, 2.1 pedepupoBanue
CTaThH W3
MEePUOINYECKOM
neyaTy 1o Teme 6
(Retailing. Brands)
Ha BBIOOp CTYJIEHTA.
2.1 Tecr2.2.1
Case-study 2. 2.1
[IyremecTBus. pedepuposanue
7 [Komanauposku/ 31 | 0 14 13 cTaTbi s
Business Travels TCPHOAMHECKOH
reyaTu 1o teme 7
(Business Travels)
Ha BBIOOp CTYJEHTA.
2.1 Tect 3. 2.1
Case-study 3. 2.1
[lepeMeHbI 1 KaK C HUMH pe¢epuposanme
8 |cipaBuThCs/ How to 31 0 14 13 CTATBI IS
Manage Change MEePUOINYECKON
MeYaTu 1Mo TeMe 8
(Managing change)
Ha BBIOOp CTY/EHTA.
CTpyKTypa KOMITaHUU
(opraamu3zanun)/ 2.1 UtoroBslii TECT.
¢ Organization and its 31 0 14 13 2.1 Case-study 4
structure.
2.2 Case-study 1.
Pexnama npoayKiuu u 2.2 peepuposanue
10 |kommanuu/ Productand | 32 | 0 16 16 cTaTbi s
MEePUOINIECKON

neyatu 1o teme 10
(Advertising) Ha




e Pasien 1 Tema Cente-| Tek- Cemunap| Camo- B HHTepa- ®DopMbI TEKYLIETO
w/ S — crp | mum JlaGopaT.| CTOAIT. | KTUBHOI KOHTPOJIS
IIpakTnu. pao. ¢opme yCneBaeMoCTH
BBIOOp CTYyJIEHTA.
11 |/Ienbru/ Money 32 0 14 14 2.2 tect 1
2.2 Tecr2.2.2
JIeJI0BOE MUCHMO
(An invitation letter
busHec U KynbTypbl / An inforxpal lc?tter.
MLI Practice File p.
pa3HbIx cTpad. Ctunu 30-31).. 2.2 Case-
Jg [MeHEKMEHTa/ 2 0| 14 14 study 2. 2.2
Businesses and I
Cultures.Management PESCHTAIINA TEMC
Styles. Business C}Jltures /
International
management styles
(Ha BBIOOD
CTYJICHTA).
2.2 pedepupoBanme
CTaThH W3
[TonGop Kaapos. .
13 [Iepconan/ Recruitment. | 32 0 14 14 TCprOJIHcckon
Human resources. neuaty o reme 13
(Human Resources)
Ha BBIOOp CTYJEHTA.
2.2 Tect 3.2.2
Case-study 4. 2.2
Case-study 3. 2.2
Hrorosas
JKCTIOPT U UMITOPT. KOHTPOJIbHAS
Me:x1yHapoaHbIN pabora. 2.2
14 |perHOK/ Export and 32 0 14 14 pedepupoBanme
Import. International CTaThU U3
Markets. MIEPUOINYECKOMN
neyaTu 1o teme 14
(International
Markets) Ha BbIOOp
CTYJCHTA.
NTOI'O 256 248

5.2. JlekunoHHbIE 3aHATHS, UX COAEP/KAHHE

5.3. CeMuHapckue, NpaKkTHYECKHE, 1a00PATOPHbIE 3AHATHS, X COAEPKAHHNE

No paznena u

TEMBI

Copepxanuie v (HOpMbI IPOBEACHUS

Past tenses.

[Toxynarenu u nponasisl/ Buyers and Sellers. Cemunapst 1-10.. Vocabulary:
Making sales. PIML CB, p. 22-23; PF, p. 12.
Listening: Selling on TV. PIML CB, p. 24.

Reading: Sales skills. PIML CB, p. 25.
Grammar: Modals — must, need to, have to, should. PIML CB, p. 26; PF, p. 13;




Ne paznena u
TEMbI

Copneprxanue u GOpMBbI IPOBEACHUS

Skills: Negotiating — reaching agreement. PIML CB, p. 27. Placing an order,
replying to an order. PIML PF, p. 15.

Case study: A partnership agreement — How can a jet charter company stay ahead
of the competition? PIML CB, p. 28-29.

Otnununble uaeu A ouzneca/ Great business ideas. Cemunapsr 1-11..
Vocabulary: PIML CB, p.36-37, PF p.16-17

Listening: PIML CB, p. 37-38

Reading: Three great ideas PIML CB, p.38-39

Grammar: Past Simple, Past Continuous PIML CB, p. 40; PF, p.17-18.
Skills: Successful meetings PIML CB, p. 40-41

Writing and editing : GIving information. PIML PF, p. 18-20.

Case study: PIML CB, p. 20-21.

OcHoBbl MapkeTuHra/ Marketing basics. Cemunaps 1-9.. Vocabulary: Marketing;
word partnerships. PIML CB, p. 74-75; PF, p. 32-33.

Listening: Marketing pharmaceuticals. PIML CB, p. 76.

Reading: Adidas and the Chinese market. PIML CB, p. 76-77.

Grammar: Questions. PIML CB, p. 78; PF, p. 33-34.

Skills: Telephoning — exchanging information. PIML CB, p. 79. Answering
enquiries. PIML PF, p. 34-35.

Case study: An outdoor-clothing company’s key product range has not achieved
its sales target. PIML CB, p. 80-81.

Ywmers mranupoBats/ Planning. Cemunapsr 1-9.. Vocabulary: Making plans.
PIML CB, p. 83; PF, p. 36-37.

Discussion: How and when to plan. PIML CB, p. 82, 84.

Reading: When there’s no plan B. PIML CB, p. 84-85.

Skills: Talking about future plans. PIML CB, p. 86. Meetings — interrupting and
clarifying. PIML CB, p. 87. Linking ideas in writing. PIML PF, p. 38-39.

Case study: A media company plans to launch a new health-and-fitness magazine.
PIML CB, p. 88-89.

Grammar: Modal verbs: can, could, may, might, must, should, ought to, have to.
SC, p. 300-321.

Kak ynpasnsate corpyaaukamu/ Managing people. Cemunapsr 1-9.. Vocabulary:
Managing people. PIML CB, p. 97; PF, p. 40.

Discussion: The qualities of a good manager. PIML CB, p. 96, 98.

Reading: Management and motivation. PIML CB, p. 98-99.

Skills: Socializing and entertaining. PIML CB, p. 100-101. Requesting
information. PIML PF, p. 43.

Case study: Tensions within the team are damaging operations at a property
company. PIML CB, p. 102-103.

Grammar: Adjectives, adverbs, comparative and superlative forms. SC, p. 216-
264

bpannbl u posHuuHas Toprosis/ Retailing. Brands. Cemunapst 1-10.. Paz6op u
BakperuieHue ocHOoBHOM Jiekcuku 1o Teme (Key Vocabulary NIB SB c.25).
OOCyXIeHHe POSHHYHOM TOPTOBIM B Poccru; ayTMpoBaHNEe U BBIITOJTHCHUE
3amganuii (Lead-in NIB SB ¢.25-26).

PaboTa ¢ Tekctom Richer Pickings: urenue, mepeBo, BHITOJTHEHUE 3aJaHUH K
TekcTy, nuckyccust (NIB SB ¢.26-27).

[ToBTOpEeHME U 3aKpEIJICHHEe OCHOBHOM JIEKCUKH YpOKa: paboTa C TOJIKOBBIM
CJIOBapeM, COCTABIICHUE U TMIEPEBOJI MIPEITIOKEHUH, BRITTOTHEHUE JIEKCUKO-

rpaMmaTH4ecKux ynpaxueHnui, guckyccus (NIB SB ¢.28-30).




Ne paznena u
TEMbI

Copneprxanue u GOpMBbI IPOBEACHUS

[ToaroToBKa K ayJUPOBAHHIO: JICKCHUECKUE CPEICTBA ISl OTIMCAHHMS
MECTOPACIIOIOKEHUSI OOBEKTOB. AyIMPOBAaHHUE U BBIITOJHEHHUE 3aJaHHH,
oo6cyxnenue (NIB SB ¢.31-32).

[TucbMO: cocTaBeHHE CIHMCKA BOPOCOB JUIsI MCCieA0BaHus peiHKa (Writing 1
INIB SB c. 33)

Speaking: Case 1, MLI, pp.12-13.

['pammaruka. The active voice (GW3, Units1-3 ).

Jlon. matepuan : Market Leader Intermadiate (MLI), Unit 1.

[TyremectBusi. Komanauposku/ Business Travels. Cemunapst 1-10.. Paz6op u
3aKperuieHue OCHOBHOM Jiekcuku 1o Teme. MLI Unit 2, p.14-15

OOcyxaenue, paboTa B mapax; ayJupOBaHKE U BBITOIHEHHUE 3a1anuii MLI, p. 16
Pabora ¢ TekctomWhat business travellers want (MLI, pp.16-17): urenue,
[ePEBO/I, BHITOIHEHUE 33I1aHUN K TEKCTY, JTUCKYCCHSL.

[ToBTOpEHME 1 3aKpeIICHHE OCHOBHOM JIEKCHKHU YPOKa: paboTa ¢ TOJIKOBBIM
CJIOBapeM, COCTABIIEHUE U MEPEBOJI MIPEITIOKEHUI, BHITOTHEHUE JIEKCUKO-
rpaMMaTUYECKUX YIPAKHEHUH, TUCKYCCHSI.

[Tucemo: Writing an e-mail. (MLI PF p.11)

Speaking: Case 2, MLI, pp.20-21

['pammatuka. Noun phrase (GW3 Unit 10)

[lepemens! u kak ¢ HUMH cipaBuThcst/ How to Manage Change. Cemunapsr 1-11..
Pa30op u 3akperuieHne OCHOBHOI Jekcuku 1o teme. MLI, Unit 3. pp.22-23
OOcyxaenue, paboTa B napax; ayJupOBaHHUE U BBIMOJIHEHUE 3aJaHUI: pp.25.
Pa6ora c Tekctom Mercedes, Shining Star (pp.24-25): ureHnue, nepeBo,
BBIITOJIHEHHUE 33JaHUI K TEKCTY, JHUCKYCCHSL.

[ToBTOpEHME 1 3aKperieHne OCHOBHOM JIEKCUKHU YPOKa: paboTa ¢ TOJIKOBBIM
CJIOBapeM, COCTaBJICHHE M MEPEBOJI MTPEIOKEHUH, BBITIOITHEHUE JICKCHKO-
rpaMMaTHYECKUX yIpaxHeHUH (pp.26) , TUCKyccus

Skills Managing Meetings. pp.26-27. AyaupoBaHue U BBIIIOJIHEHNE 3aJaHUM.
[Tucemo: Writing the action minutes

Speaking: Case 3.pp.28-29

['pammatnka. Verbals. (GW3, Unit 4)

Ctpykrypa koMmianuu (opranuzanuun)/ Organization and its structure. CeMuHapbl
1-11.. 3HaKOMCTBO CO CTPYKTYpOI KOMIIAHUH : ayAUPOBAaHUE U PabOTa CO CXEMOM
(NIB SB c.5). Pabora ¢ Texctom The Philips Story: urenue, BiloiHeHHE 3aJaHUI
K TEKCTY, paboTa Ha/l mpou3HolleHueM, aynuposanue (NIB SB ¢.6-7).
BBITTOIHEHUE JIEKCUKO-TPAMMAaTHYECKUX yIpakHeHHu. [loBTopenue n
3aKperuieHue OCHOBHOM JIEKCUKH ypOKa: paboTa C TOJKOBBIM CIIOBAapeM,
COCTaBJICHUE U TIEPEBO/I MPEJI0KEHUN. BBINMOIHEHNE JTIEKCUKO-TPaMMaTHYECKUX
ynpaxnenuit (NIB WB) u 6ecena ¢ npenogasarenemM no Bornpocam. Onucanue
rpadukoB: nekcuyeckue cpeacTsa u koncrpykuuu (NIB

SB ¢.10)

AynupoBanue u BoinoiaHenue 3ananuii (NIB SB c.10-11).

Speaking: Case 4 (MLI, pp.42-43)

[Tucemo: Writing an e-mail to a customer (MLI PF pp.18-19)

Jlon. matepuan : Market Leader Intermadiate, Unit 4.

['Pammatuka: Modals, Modal verbs with perfect infinitives (GW3, Unit 5)
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Pexnama npoaykuuu u komnanuu/ Product and Corporate advertising. CemuHapsl
1-11.. NIB SB, c.136. N3yuaromiee urenue Tekcra Sacrilege (KonryHcTBO) — 0
pexsiame koMnaHuu PoJIbKCBareH, MpeCTaBICHHON Ha PEKJIAMHBIX [IUTaX.

NIB SB, c. 137, ynp.1; c. 138, ymp.2.




Ne paznena u
TEMbI

Copneprxanue u GOpMBbI IPOBEACHUS

AHaJIN3 PEKJIaMHOTO MPOAYKTa KOMIaHUI-KOHKYPEHTOB ¢pupmbl DosbKcBareH
(o marepuaiam CMMN). Tpencrapiienne/aHann3 Tydliero peKJIaMHOTO POJIUKa
ABTOMOOMIJIBHBIX KOHIIEPHOB HA POCCUICKOM TEJIEBHUICHUU.

Pabora B mapax: OO0Cyx/1eHue COBpPEMEHHBIX MOJIX0/I0B K peKiIaMe.
[TuceMeHHBIN cleHapUil PeKJIaMbl BaIllero MPOIYKTa WU YCIYTH, UCIOJIb3YHTE
MoJienb onucanus u3 ymp. 2 (Listening), c. 142.

Students’ Book, ctp.134, ynp.1,2. Ctp.135, ynp.4 — pabota B mapax —
00cyxJeHue pexiiaMmbl komnanuu Benetton, npuBenenHoi Ha cTp.135, npyrux
[IPUMEPOB peKJIaMbl KOMIIAaHUH, €€ IPOTUBOPEUYUBOCTD, IPUUUHBI yCIeXa.

[ IpnuuHbI 3anipeTa pexiiaMmbl Benetton B psie cTpaH.

SB, c.134 — key vocabulary, ctp.142 — Skills Focus, Listening — cocraBienue
TEJIEBU3MOHHOTO pEKIaMHOTO poiuka. [IpenBapurensHoe 00CykeHne
MPE/ICTABICHHOTO CIICHApHs B Mapax, 3aTeM MPOCTYITUBAHUE €T0 OMUCAHUS U
CpaBHEHHE C 00CYKICHHEM.

Pabota B mapax: cocraienue quanora «llouemy HeoOXOIUMO YUUTHIBATh
KYJIBTYpPHBIE OCOOCHHOCTH B TIPEACTABICHNHN PEKIAMHBIX OOBSIBICHHII».
[lomn. matepuan : Market Leader Intermadiate, Unit 5.

Speaking: MLI, Case 5 pp.50-51
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[enbru/ Money. Cemunapsl 1-9.. Pazbop u 3akperieHre OCHOBHOM JIGKCHKH 110
teme (Key Vocabulary NIB SB ¢.56-57).

PaboTa B mapax: cocTaBieHHE CIIUCKA TUMMYHBIX OaHKOoBCKuX yciyr. HSBC
Bank: ayaupoBanue u BoinonHenue 3ananus (Lead-in NIB SB c. 56).

Pabora c Tekctom Picture the Scene: usyuaroriee uteHue, pacrnpeaencHue
3ar0JI0BKOB, BHITIOJIHEHHE 33/IaHHH K TEKCTY, Oecena mo Texcty (NIB SB ¢.58-59).
[ToBTOpEHME 1 3aKperieHne OCHOBHOM JIEKCUKHU YPOKa: paboTa ¢ TOJIKOBBIM
CJIOBapeM, COCTABIIEHUE U MEPEBOJI MTPETIOKEHU M, BHIITOJHEHUE JIEKCUKO-
rpammarndeckux ynpaxsenuit (NIB SB ¢.59-62).

Benenue neperoBopoB: MOAroTOBKA, 3HAKOMCTBO C HEOOXO0IMMOM JIEKCUKOH,
TaKTHKa BEJIEHUs IEPETOBOPOB.

1. 3anonHeHyne AMarHOCTUYECKOM aHKeThl, 00CyxaeHue pe3yapraToB (Skills
Focus NIB SB c.63-64)

2. AynupoBanue u BeinonHeHue 3ananuil (Listening NIB SB ¢.52)

PosneBast urpa B mapax: neperoBopbl MeK1y NpeANpUHUMATENIEM U MEHEKEPOM
Oanka. (NIB SB c.64, 157, 162)

Jlon. matepuan : Market Leader Intermadiate, Unit 6.
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busHec 1 KynbTypbl pa3Hbix cTpad. Ctunu MeHepkmMenTa/ Businesses and
Cultures.Management Styles. Cemunaps! 1-10.. Pa3z6op u 3akpermnieHrne 0CHOBHOM
nexcuku 1o Teme (Key Vocabulary NIB SB c.44).

M3yuenne nHpopmanuu U 00CyXJIeHUe pa3TUUHbIX cTuiel ynpasinenus (Lead-in
INIB SB c. 44-45).

Pabota ¢ Tekctom Learning to Cope ...: uTeHue, NepeBo/l BEIOJIHEHHE 3aJaHul K
TekcTy, 6ecena mo Tekcry (NIB SB c.46-47).

[ToBTOpEeHME 1 3aKperieHne OCHOBHOM JIEKCUKHU YpOKa: paboTa ¢ TOJIKOBBIM
CJIOBapeM, COCTaBIIEHUE U MEPEBOJI MPETIOKEHUI, BHITOTHEHUE JIEKCUKO-
rpammarndeckux ynpaxHenuit (NIB SB c.48-50).

[Tucemo: moaroroBka Kk Hanucanuto memo (Skills Focus NIB SB ¢.50-51)

Crtunp yrpasieHus B SlnoHuu: ayaupoBaHue u koHcnekTuposanue (Listening
NIB SB c.52)

Hanucanue memo 1o pe3yabTataM ayaupOBaHUsI.

Ponesas urpa (NIB SB c.53).




Ne paznena u
TEMbI

Copneprxanue u GOpMBbI IPOBEACHUS

['pammaruka. Kay3aruBabie koHCTpyKIMK have sth done, get sth done (GW3:
Unit 11). OtHOCHTENnbHBIE TpuaaTounble npeanoxenusd. (GW3, Unit 9)
JlokJ1azpl CTYI€HTOB 10 MPOYUTAHHBIM CTaThsIM, TPYIIIOBAs IUCKYCCHSL.

Tect 4

Munn-koH@epeHus B rpyiie Ha TeMy "CTUIn yrpaBieHUs B pa3HbIX CTpaHaX
MUpa" Kak MOATOTOBUTENIBHBIN 3Tar 00IeYHUBEPCUTETCKOM KOH(pepeHmu. Jlor.
matepuain : Market Leader Intermadiate, Unit 7.

Speaking: MLI, Case 7, pp.72-73.

[Ipezentanus Ha Temy "Business cultures" mo BeIOOpY CTyIEHTA.
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[Ton6op xanpos. [lepconan/ Recruitment. Human resources. Cemunapsr 1-12..
Pa36op u 3akperienne ocHoBHOM Jiekcuku 1o Teme (Key Vocabulary NIB SB
c.14).

PaboTa c 00bsIBIEHHEM O BaKaHCHH, 00CYX/IEHUE MPEUMYILIECTB U HEIOCTATKOB
npeuiaraeMoi padoTer; 00CYKICHNE pa3IMYHBIX METOJI0B HaiiMa Ha paboTy
(Lead-in NIB SB c. 14-15).

Paborta ¢ Texctom Fit for Hiring?... : ureHue, nepeBo/1 BHITOJHEHUE 3aJaHUN K
TeKCTy, Oecena no Tekcry (NIB SB ¢.16-17).

[ToBTOpEHME 1 3aKpeIICHHE OCHOBHOM JIEKCHKHU YPOKa: padoTa ¢ TOJIKOBBIM
CJIOBapeM, COCTABIIEHUE U MEPEBOJI MPEITIOKEHU, BHITOTHEHUE JIEKCUKO-
rpamMMatudeckux ynpaxsenuit (NIB SB c.17-20).

AynupoBanue u BeinoiaHenue 3ananuii (NIB SB c¢.20).

[Tucemo: TloAroToBKa K COCTaBICHHUIO PE3IOME M HAITMCAHUIO MTICbMa-3asBICHUS
Ha paboTy: pa30op CTPYKTYphl TOKyMEHTOB, u3ydatoiiee ureHue (NIB SB ¢.21-
22)

Speaking: pabota B napax. uTepBbto pu npueme Ha padoty (NIB SB c.24).,
Case 8 (MLI, pp.80-81).

JloKJa/ibl CTYJICHTOB 110 IIPOYUTAHHBIM CTaThAM, IpyIHIoBas auckyccus.Jlom.
matepuan : Market Leader Intermadiate, Unit 8.
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OJKCIOPT ¥ UMIOPT. MexayHapo LKHbIH peiHOK/ Export and Import. International
Markets. Cemunapsl 1-12.. AynupoBaHue - IpocayliiBaHie BBOJAHOTO TEKCTa
(key vocabulary). Uctopus ocnoBanusi EBponeiickoro Coro3a. MacTpuxTckuit
lorosop. NIB, Students’ Book, p.84.

becena B rpynme o teme «Globalization”, aynupoBanue u o0CyX/JI€HHE IUTFOCOB
Y MUHYCOB TJI00aJTU3aI1H, BBIITOJIHEHHE JIEKCUKO-TPAMMATHUECKUX YIIPasKHEHHUH
Crtpanbl EC-ToproBblit 060p0oT, UMIOPT/3KCIIOPT NPOIYKIIUH.

Ennnas eBpomneiickas Bamtota. COBpeMEHHOE COCTOSTHUE TTPOOIeMbl (MaTepUaTbI
u3 The Financial Times, International Herald Tribune. Oco6enHocTu cTpan —
uienoB EC (momanp, HaceneHue, poxaaemMocTs...). NIB, Students’ Book, p.85.
PaboTa ¢ TIeKCHKOH TeKcTa, aHAJIN3 IPaMMaTHYEeCKUX CTPYKTYp. O6CyxieHue
tekcta BARCO — npeumyiiectBa 1 HeJ0CTaTKK pabOThl HA UHIUHCKOM PhIHKE
NIB, Students’ Book, p.87.

AynupoBaHHe — MPOCyIInBaHue TekcTa — npeacraButens OEC/] — nouemy
ctpansl Toprytot. NIB, Students” Book, p.84.

Onucanue rpadukoB. Pabota c nekcukoii nmo onucanuto rpapukos . NIB,
Students’ Book, p.92-95.

AynupoBaHHe: pocaymuBaHue Tekcta «CekpeTsl Y CeHoro
OJKCIIOPTUPOBaHUA». BeinonHenue 3ananuii, oocyxnenue. NIB, Work Book c.47.
[Tucemo: Onrcanne TMHAMHUKHY dKCTopTa GUHCKOU Oymaru, jgeca, 000pyI0OBaHHS
B Smonuto. NIB, Students’ Book, p.94.

Jlon. matepuan : Market Leader Intermadiate, Unit 9.




Ne paznena u

TEMBI

Copneprxanue u GOpMBbI IPOBEACHUS

Speaking: MLI, Case 9, p 89..

6. @oHI OUIEHOYHBIX Cpeacrs Jid MNpoBEACHUSA l'lpOMe)KYTO‘IHOﬁ arrecranum 1o

AUCUUIJIMHE (MOJHBIH TEKCT NMPUBeleH B IPUJIOKEHUH K padodeil mporpaMmme)

6.1. Texkymuii KOHTPOJIb

KOHTpOJILHLle 3aJaHusA WIH
HHbIC MaTepHaJbl,

Onucanne
3TaIIbI HeOﬁXOHl/lMLle JJISE OIICHKH HokazaTeeii u
MHDOBAHMST 3HAHUH, YMeHMii, HABBIKOB KDUTEDHER
¢dopmupo " Iepeyenn (3YHLI: o (WJIM) ONbITA purep
Ne KOMIICTCHIUH 3.1...3 JesTeTbHOCTH OUCHHUBAHMS
e (popmupyembix ( d...2.n, i KOMIeTeHIuii Ha
(Tema u3 . XapaKTepH3YIOUMX dTanbl | ana
n/n Goueii KOMIIeTeHIMii V.1...¥V.n, (bopMupoBaH PasIHYHBIX ITANAX HX
paooueu . $popmupoBanus,
no ®I'OC BO H.1...H Il) KOMIIeTeHIMii B Ipoiecce
HporpaMMbI oefloce . . OINMHCAaHHE IIKAJ
OCBOCHHUSA Oﬁpa30B2TeJ’ILHOH 100
AUCHHILIHHBI) HporpaMMbI ouenupanus (o 100-
0aNIBHOI KaJIe)
(HaumenoBanue
OICHOYHOI'0 cpeacnza)
3.3HaTh npaBuiIa
OCYILECTBIICHUS
BHELTHUX U S3BIKOBOE
BHYTPEHHUX oopmiienne peun
PO eCCHOHATHHBIX (3 6.); peenne
KOMMYHUKAITHHA KOMMYHHUKaTHBHO
H.Bnaneet HaBbIKaMu i 3amaun (3 6.);
BEJICHUS TICPETOBOPOB CcrocoOHOCTh
L. Hoxynareu KO?-IC TMBTH pOBaHI/IfI) ’ YEeTKO U
1 [mponasusl/ Buyers [[IK-4 Y p 1.1 Case 1
KITUCHTOB, MOCJIEIOBATEIIEHO
and Sellers
OCYIECTBIICHUS W3TI0KUTH BBIBOJT
KOMMYHMKAIUH ¢ W perrexue (2
MpeACTaBUTEIIMHU 6.); cocoOGHOCTH
OpraHU3aINi, apryMEHTHPOBATh
Y4aCTBYIOIINX B CBOIO TOUKY
pa3paboTke u 3penus (2 6.) (10)
[peau3aIym
TYPUCTCKOTO MPOAYKTa
MIPaBHIBHOCTD
3.3HaTh NpaBuia TOCTPOEHHUSI
OCYIIECTBIICHHS BBICKa3bIBAHUH
BHEIITHUX U 3);
BHYTPEHHUX COJIepXKATEeNbHOE
Mpo¢heCCHOHATBHBIX COOTBETCTBHE
KOMMYHUKAITUH 3amanuio (2);
V.VMmeeT ocymiecTBiATh . JIOTUYHOCTh
Y 1.1 muamor 1 Reaching
2 [1K-4 BHYTPEHHUE U BHEILIHUE BOIIPOCOB U
Agreement (cTp.22)
KOMMYHHUKAITUH C OTBETOB U
KJIMEHTaMH U peaxuuii Ha
OpraHu3alusIMH, peIuKH
y4acTBYIOLIUMU B napTHepoB (2);
pa3paboTke u JOCTIKEHHE
[peanu3anuu KOMMYHUKaTUBHO
TYPUCTCKOTO MPOAYKTa W 1enu 3ajlaHus
(3). (10)
3.3HaTh paBUIa SI3BIKOBOE
OCYIIIECTBIICHUS odopmieHne peun
BH}CIH.IHI/IX u 1.1 MoHoJIOT IO TeMe bop (36.): p
3 11K-4 How to be good at o
BHYTPCHHUX sellin HCTIONBE30BaHUE
po¢eCCHOHATHHBIX & KITIOYEBBIX
KOMMYHUKaIUH JIEKCUYECKUX




KOHTpOJ’leble 3aJaHUA WIH
HHbIC MaTepHaJbl,

Onucanune
3Taﬂbl HeOﬁXOHl/lMLle JJISE OIICHKH HokazaTeeii u
MIDOBAHMS 3HAHUH, yMeHH i1, HABBIKOB KDHTEDHEB
¢dopmupo Iepeyenn (3YHLI: o (WJIM) ONbITA purep
Nt KOMIIeTeHIU i 3.1...3 JesITeTbHOCTH. ONCHIBANITH
e (popmupyembix ( .d...2.n, i KOMIIeTeHIii Ha
(Tema u3 o XAPAKTEPUIYIOMUIX STAMBL ) gy sTamax nx
H/H 6 - KOMIETCHIINH Y.l .e .Y.n, (dopmupoBanus P
paooueu o ¢dopmupoBanus,
no ®I'OC BO H.1...H ll) KOMIIeTeHIHii B Tipoiecce
HporpaMMbI oelloce . .~ ONMHCAaHHE IKAJ
0CBOEHHSI 00pa30BaTeILHOI onenmBanns (o 100-
JUCUMILIHHBI) NpPOrpaMMel u "
0aJIIBHOI 1IKaJIe)
(HaumenoBanue
OLIECHOYHOI0 CPEACTBA)
Y.YMeer ocylecTBIsATh eauHuIl 1o Teme (3
BHYTPECHHUE U BHEIIHUE 0.); monHOTa
KOMMYHUKAIHH C PACKPBITHS TEMBI
KJIMEHTaMU U (2 6.); TOTHYHOCTH
OpraHu3aIsIMH, MOCTPOCHUS TEMBI
Y4acTBYIOIIMMH B (26.).(10)
pa3paboTke 1
[peanu3arm
TYpPUCTCKOTO MPOAYKTA
3.3HaTh NpaBuia
OCYIIICCTBIICHUS
ym SI3BIKOBOC
BHEITHUX U
odopmIeHrE pedn
BHYTPCHHUX (36.):
podeccHoHaNbHBIX e
N HCTIOJIb30BaHUE
KOMMYHUKAIHA
KITIOYEBBIX
Y.YMeeT ocylecTBISATh
1.1 MoHoutor 10 TeMe JIEKCUYECKUX
4 [1K-4 BHYTPECHHUE U BHEIIHUE .
Shopping eauHuIl 1o teme (3
KOMMYHHUKAITUH C
6.); momHOTa
KIINEHTaMH U
PACKPBITHS TEMBI
OpraHU3aIHIMH,
(2 6.); TOTHYHOCTD
YYACTBYIOIIMMH B
A3paGOTKE I TTOCTPOCHUS TEMBI
pasp (26.). (10)
[peau3aIym
TYPUCTCKOTO MPOAYKTA
3.3HaTh NpaBuia
OCYIIECTBICHUS
BHZEHHX u 20 mpaBUIIbHBIX
5 11K-4 NO— 1.1 Tecr 1 oTBeTOB = 10
1P 6amos. (10)
npoQheCCHOHATBHBIX
KOMMYHUKAIUN
3.3HaTh npaBmIa
OCYIIECTBIICHHS
BHEIITHUX U SI3BIKOBOE
BHYTPCHHUX odopmIeHHE pedn
MpoQeCcCHOHANBHBIX (3 6.); pemenne
KOMMYHUKAIHHA KOMMYHUKAaTHBHO
H.BnaneeT HaBEIKaMH i 3amaun (3 6.);
2. OTINYHBIE UIEU BE/ICHUS IEPETOBOPOB, CIIOCOOHOCTD
151 Ou3Heca/ KOHCYJIbTUPOBAHHUS YETKO U
6 [ . TTK-4 YIBTHP 1.1 Case 2
Great business KJIMEHTOB, MOCJIEI0BATEILHO
ideas OCYIIECTBICHUS W3JI0KUTH BHIBOJT
KOMMYHHKaIUH C W perienune (2
[IPEICTaBUTEISIMHU 6.); ctocoO6HOCTH
OpraHu3anuii, apryMeHTHPOBATh
Y4aCTBYIOIINX B CBOIO TOUKY
pa3paboTke u 3penust (2 6.) (10)
[peanu3anuu
TYPUCTCKOTO MPOAYKTa
3.3HaTh NpaBuia SI3BIKOBOE
OCYIIECTBIICHUS 1.1 moHoOJOT IO TEMe  |0pOpMIICHHE pedn
7 11K-4 \ . . "
BHEITHUX U Great business ideas (36.);
BHYTPEHHUX WCTIOJIb30BAHNE




KOHTpOJ’leble 3aJaHUA WIH
HHbIC MaTepHaJbl,

Onucanune
3Taﬂl>l HeOﬁXOHl/lMLle JJISE OIICHKH HokazaTeeii u
MIDOBAHMS 3HAHUH, yMeHH i1, HABBIKOB KDHTEDHEB
¢dopmupo " Iepeyenn (3YHI>I: o (WJIM) ONbITA purep
Nt KOMIIETCHIIUH 3.1...3 JesITeTbHOCTH. ONCHIBANITH
e (popmupyembix ( .d...2.n, i KOMIIeTeHIii Ha
(Tema u3 o XAPAKTEPUIYIOMUIX STAMBL ) gy sTamax nx
H/H 6 - KOMIETCHIINH Y.l .e .Y.n, (dopmupoBanus P
paoouen . ¢hopmupoBanus,
no ®I'OC BO H.1...H ll) KOMIIeTeHIHii B Tipoiecce
IIpOI‘paMMbI oelloce . “ ONMHCAaHHE IKAJ
0CBOEHHSI 00pa30BaTeILHOI onenmBanns (o 100-
JUCUMILIHHBI) NpPOrpaMMel u "
0aJIIBHOI 1IKaJIe)
(HaumenoBanue
OLIECHOYHOI0 CPEACTBA)
po¢heCCHOHATBHBIX KITIOYEBBIX
KOMMYHUKaIUH JIEKCUYECKUX
Y.YMeer ocylecTBIsTh eauHuIl o Teme (3
BHYTPECHHUE U BHEIIHUE 0.); moiHOTa
KOMMYHHUKAITUH C PACKPBITUS TEMBI
KJIMEHTaMHu U (2 6.); TOTHYHOCTH
OpraHU3aIHIMH, TTOCTPOCHUS TEMBI
YIaCTBYIOLINMH B (26.).(10)
pa3paboTke 1
[peanu3aim
TYpPUCTCKOTO MPOAYKTA
70 mpaBUJIBHBIX
3.3HaTh NpaBuiIa oTBeTOB = 20
OCYIIECTBICHHUS 0asuioB.

2 K4 BHELTHUX U 1.1 cemecTpoBbIif TECT Kon-Bo
BHYTPEHHUX (Temsr 1-2) IIPaBUWIBHBIX
podeccHoHaNbHBIX otBeroB: 20 x 70=
KOMMYHUKaIUK KOJI-BO 0aJlIoB.

(20)
3.3HaTh NpaBuia
OCYIIECTBIICHHS
BH}e]iHHX u 30 npaBUIBHBIX
9 T1K-4 N — 1.1 Tect 2 oTtBeToB = 10
yTb 6amros. (10)
PO eCCHOHATHHBIX
KOMMYHUKalUH
HNroro 100
3.3HaTh npaBmIa
OCYIIECTBICHUS
BHEIITHUX U SI3BIKOBOE
BHYTPCHHUX odopmIeHHE pedn
po¢heCCHOHATHHBIX 2 0.); pemenne
KOMMYHHUKAIHHA KOMMYHHUKaTHBHO
H.Bnaneet HaBbIKaMu i 3amaun (1 6.);
BEICHUS IIEPETOBOPOB CHOCOOHOCTh
3. Ocrosel KOJI:-[IC JIbTH pOBaHI/I;II) ’ YETKO U
10 |mapkeTtmHTa/ [1K-4 Y p 1.2 Case-study 1
. . KIINEHTOB, MOCIIEZIOBATEIHLHO
Marketing basics
OCYIIECTBICHUS W3JI0KUTH BHIBOJT
KOMMYHUKaIUH C nnu perrenne (1
[IPEICTaBUTEISIMHU 6.); ctocoO6HOCTH
OpraHu3aluii, apryMeHTHPOBATh
Y4aCTBYIOIINX B CBOIO TOUKY
pa3paboTke u 3penus (1 6.) (5)
[peanu3anuu
TYPUCTCKOTO MPOAYKTa
3.3HaTh NpaBuia SI3BIKOBOE
OCYIIECTBIICHUS odopmIcHHE pedn
BHEITHUX U (26.);

1 K4 BHYTPEHHUX 1.2 Mownomor no Teme HCII0JIb30BaHUE
npodeccHoHaATbHBIX Marketing basics KJTFOYEBBIX
KOMMYHHUKAIHHA JIEKCHYECKIX

H.Bianeet HaBbIKaMu

BeJICHUs] IEPETOBOPOB,

equHwAI 1Mo Teme (1

0.); moiHOTa




KOHTpOJ’leble 3aJaHudA WIH
HHbIC MaTepHaJbl,
Onucanune
3Taﬂbl HeOﬁXOHl/lMLle JJISE OIICHKH HokazaTeeii u
MIDOBAHMS 3HAHUH, yMeHH i1, HABBIKOB KDHTEDHEB
¢dopmupo " Iepeyenn (3YHLI: o (WJIM) ONbITA purep
Nt KOMIIETCHIIUH 3.1...3 JesITeTbHOCTH. ONCHIBANITH
e (popmupyembix ( .d...2.n, i KOMIIeTeHIii Ha
(Tema u3 o XAPAKTEPUIYIOMUIX STAMBL ) gy sTamax nx
H/H 6 - KOMIETCHIINH Y.l .e .Y.n, (dopmupoBanus P
paoouen . ¢hopmupoBanus,
no ®I'OC BO H.1...H ll) KOMIIeTeHIHii B Tipoiecce
IIpOI‘paMMbI oelloce . .~ ONMHCAaHHE IKAJ
0CBOEHHSI 00pa30BaTeILHOI onenmBanns (o 100-
JUCUMILIHHBI) NpPOrpaMMel u "
0aJIIBHOI 1IKaJIe)
(HaumenoBanue
OLIECHOYHOI0 CPEACTBA)
KOHCYJIbTUPOBAHHUS PACKPBITUS TEMBI
KJINEHTOB, (1 6.); moruuHOCTH
OCYIIECTBIICHUS MOCTPOCHUS TEMBI
KOMMYHUKaIWH ¢ (16.). (5)
[peICTaBUTEISIMU
OpraHu3alui,
YIaCTBYIOLINX B
pa3paboTke 1
[peanu3arm
TYpPUCTCKOTO MPOAYKTA
JIEKCHKO-
rpaMMaTHIeCKas
MPaBUJIbHOCTh
TeKcTa
npeseHTamnuu (3);
MOJTHOTA
PAaCKpBITHS TEMBI
(3); nmoruyHoOCTH
CTPYKTYPBI
Y. VYMeeT oCcymecTBIATh MIPe3CHTAINN ’
BHYTPCHHUE W BHEITHUE CBSI3HOCTH €€
yIp 1.2 Ilpe3enrauus- M
KOMMYHUKAITHH C gacteit (3);
ITOKIIa Ha
KITUCHTAMH U HCTIONIb30BaHUE
12 T[1K-4 OpraHu3ausIMK1 KOH(EPEHLIH N0 Teme JIOTUYECKUX
EaCTB IOH_[I/IMI/I’B "World famous CPEJICTB CBS3HU
Y Y companies" Ha BEIOOP P >
pa3paboTke u J—— ¢bpa3 it Havasa u
peanu3ayu M ’ 3aBEpIICHUS
TYPUCTCKOTO TPOIYKTa Mpe3eHTallH U
CBSI3BIBAHUS €€
yacreii (2);
coOiroienne
TpeOOBaHUH K
HATIOJTHCHUIO
cnainos (2),
HCIIOJIHEHUE
npe3eHTanmy (2).
(15)
3.3HaTh paBmIIa
OCYIIECTBICHUS
BHZEHHX u 30 mpaBWIBHBIX
13 T1K-4 N 1.2 Tect 1 otBeTa = 10
1P 6anos (10)
npodeccuoHaIbHBIX
KOMMYHUKaUH
3.3HaTh NpaBuia SI3BIKOBOE
OCYIIECTBIICHUS odopmIcHHE pedn
BHEIIIHUX U 2 0.); pemieHue
4. YMetb BHYTPEHHUX KOMMYHUKaTUBHO
14 |mraHupoBaTh/ [1K-4 MpoQeCcCHOHaNBHBIX 1.2 Case-study 2 i 3amaun (1 0.);
Planning KOMMYHUKAIUH CIOCOOHOCTB
H.Bianeet HaBbIKaMu YETKO U
BEJICHUS TIEPETOBOPOB, MOCTIEIOBATEIIEHO
KOHCYJIBTHPOBAHHS W3JTI0KHUTH BBIBOJI




KOHTpOJ’leble 3aJaHUA WIH
HHbIC MaTepHaJbl,

3Taﬂbl HeOﬁXOHl/lMLle JJISE OIICHKH “02:::;1?122 -
(l)Ole/IpOBaHI/lH (3YH[,I' 3HAHUH, yMeHH i1, HABBIKOB KpHTepHER
. Ilepeyenn ) u (waw) onkira OLEeHHBAHHS
NQ KOMICTCHILIH qupMI/IpyeMbIX (3-1 oo .3-“, AEATETLHOCTH, KOMIIEeTeHIHiT Ha
(Tema u3 - XapaKTepH3YIOIHUX ITANbI
n/n Goueii KOMIIeTeHIHii V.1...Y.n, (bopMupoBaH PasIHYHBIX ITANAX HX
paooyicu ®roc BO » (dopmupoBanus,
IIpOI‘paMMbI fro H'l oo 'H'n) KOMIETCHINH B npouecce“ ONMHCAaHHE IKAJ
0CBOEHHSI 00pa30BaTeILHOI
AUCHUILTIHHBI) IporpaMMBL ouenusanus (o 100-
(HammenoBanne 0aJIIBHOI 1IKaJIe)
OLIECHOYHOI0 CPEACTBA)
KITUEHTOB, unu pemienue (1
OCYLIECTBIICHUS 0.); cnocoOHOCTD
KOMMYHUKAITHHA C apryMEHTHPOBATh
[IPEICTABUTEIIIMU CBOIO TOUKY
OpraHu3allni, 3penus (1 6.) (5)
YYACTBYIOIIHX B
pa3paboTke 1
[peanu3arm
TYpPUCTCKOTO MPOAYKTA
3.3HaTh NpaBuia
OCYIIECTBIICHHS
BHEIITHUX U
BHYTPCHHUX SI3BIKOBOE
podeccHoHaNbHBIX oopmiieHne peun
KOMMYHUKaIUH (26.);
H.Bnaneer HaBbikaMu HCIIOJIb30BAHUE
BEICHHS [IEPETOBOPOB, KJTFOUEBBIX
15 [K-4 KOHCYJIbTUPOBAHHUS 1.2 M.OHOJIOF 1o Teme JIEKCUYECKUX
KJIMEHTOB, Planning equHuMI 1o TeMe (1
OCYIIECTBIICHHS 0.); momHOTA
KOMMYHUKAITHHA C PACKPBITHS TEMBI
[peCTaBUTEIIIMHU (1 6.); TOTHIHOCTD
OpraHU3aINi, TTOCTPOCHUS TEMBI
YYACTBYIOIIHX B (16.). (5)
pa3paboTke u
peann3aIim
TYPHUCTCKOTO MPOAYKTa
3.3HaTh npaBmIa
OCYHICCTBICHHA 30 mpaBWIBHBIX
16 T1K-4 A 1.2 Tect 2 otsetos = 10
YTPCHHIX 6amros (10)
PO eCCHOHATHHBIX
KOMMYHUKalUH
3.3HaTh NpaBuia
OCYIIECTBIICHHS
BHCIITHUX U SI3BIKOBOE
BHYTPCHHUX odopmIcHHE pedn
po¢heCCHOHATBHBIX 2 0.); pemenne
KOMMYHHUKAI[HA KOMMYHHKATHBHO
H.Bnaneer HaBbIKaMu i 3agaqn (1 6.);
5. Kax ynpasss Be/ICHHs [IEPETOBOPOB, CrocoOHOCTh
17 |corpymuukamu/  [[IK-4 <OHCYTIHTHPOBAHIA 1.2 Case-study 3 HETKO 1
Managing people KJIUCHTOB, MIOCTIEIOBATEIIEHO
OCYIIECTBIICHHS U3JI0KHUTH BBIBOJI
KOMMYHUKAIUH C unu pemtenue (1
[peICTaBUTEISIMU 0.); CIIOCOOHOCTH
OpraHU3aIHi, apryMeHTHPOBATh
YYACTBYIOIIHX B CBOIO TOUKY
pa3paboTke u 3penus (1 6.) (5)
pean3anun
TYPUCTCKOTO MPOIYKTa
18 1TK-4 3.3HaTh paBUIa 1.2 UToroBelii TecT 90 paBMWITLHBIX




KOHTpOJ’leble 3aJaHUA WIH
HHbIC MaTepHaJbl,

Onucanne
3Taﬂbl HeOﬁX(:HHMLle Hu.]'lﬁ OIICHKH HokazaTeeii u
3HAHUH, YMCHHH, HABBIKOB
(l)Ole/IpOBaHI/‘l‘H Mepeuens (BYHabrI: w (1) ombira KpUTepHeB
KOMIIeTeH Mt OLleHUBAHHUS
Ne ¢opmupyembIx (3.1 .o .3.“, AEATETLHOCTH, KOMIETeHIMIA Ha
(Tema u3 - XapaKTepH3YIOIHUX ITANbI
H/II paﬁoqeﬁ KOMIIeTeHII UM y.l .. .y.n, d)OpMMpOBaHlm Pa3JIMYHBbIX 3TAallaX UX
®roc BO . ¢hopmupoBanus,
IIpOI‘paMMbI fro H'l oo 'H'n) KOMIETCHINH B HPOHCCCC“ ONMHCAaHHE IKAJ
0CBOEHHSI 00pa30BaTeILHOI
JAUCIUILITHHBI) IporpaMMBL OLleHHBaHHS (1o 100-
(Hanvienosanne 0aJIIBHOI 1IKaJIe)
OLIECHOYHOI0 CPEACTBA)
OCYILECTBICHUS OTBETOB =25
BHCIITHUX U 6aios (25)
BHYTPCHHUX
po¢heCCHOHATBHBIX
KOMMYHUKaIUN
3.3HaTh npaBuiIa
OCYILIECTBIICHUS
BHEIITHUX U
BHYTPCHHUX SI3BIKOBOE
PO eCCHOHATHHBIX odopmIeHrE pedn
KOMMYHHUKAITHHA (26.);
H.Bnageer HaBBIKaMU HCTIONIB30BaHUE
BEJICHUS IIEPETOBOPOB, KIIFOUEBBIX
19 [K-4 KOHCYJIbTUPOBAHHUS 1.2 MO‘HOHOF 10 TeMe JIEKCUYECKUX
KJINEHTOB, Managing people eauHul o teme (1
OCYILECTBIICHUS 6.); monHoTa
KOMMYHUKAIUH C PAaCKpBITHS TEMBI
[IpEACTaBUTEISIMU (1 6.); morMUHOCTH
OpraHU3aINi, TTOCTPOCHUS TEMBI
YIaCTBYIOLINX B (16.). (5)
pa3paboTke u
[peau3aim
TYPUCTCKOTO MPOAYKTa
3.3HaTh NpaBuia
OCYIICCTRICHHA 30 npaBHIBHBIX
20 T1K-4 A 1.2 Tect 3 otseros = 10
YTPEHHIX Gasos (10)
npoQheCcCHOHATBHBIX
KOMMYHUKaIUN
HTroro 100
3.3HaTh NpaBuia
OCYIIECTBIICHHS
BHEIITHUX U SI3BIKOBOE
BHYTPEHHUX oopmiienne peun
Mpo¢heCCHOHATBHBIX 2 0.); pemenne
KOMMYHHUKAI[HA KOMMYHHUKATHBHO
H.Brianeer HaBBIKaMHU it 3amaun (1 6.);
6. BpaHIE! 1 BEJICHHS TIEPETOBOPOB, CrocoOHOCTh
5] [posHHMIHAs [TK-4 KOHCYJIbTHPOBAHUSA b1 Case-study 1 YEeTKO U
Toprosisi/ KJIUEHTOB, MOCE0BATEIBHO
Retailing. Brands. OCYIIECTBIICHUS H3JI0KUTE BBIBOJT
KOMMYHUKAIUH C unu pemtexue (1
[IpeICTaBUTEISIMU 0.); ClIOCOOHOCTH
OpraHu3aluii, apryMeHTHPOBATh
Y4acTBYIOIIMX B CBOIO TOUKY
pa3zpaboTke 1 3penus (1 6.) (5)
peanu3an
TYpPUCTCKOTO IMPOAYKTA
3.3HaTh TpaBUIa 2.1 nemoBoe MICHLMO TIPaBUJIBHOCTH
2 K4 OCYILECTBIICHHS (OTBET HAYAJIBHUKY . CTPYKTYPBI
BHEITHUX U oTnena) (MLI, Practice [cooTBeTcTBYIOMIET

BHYTPEHHHUX

file, p. 7.

O THUIIa JCJI0BOI'O




KOHTpOJ’leble 3aJaHUA WIH
HHbIC MaTepHaJbl,

Onucanune
3Taﬂbl HeOﬁXOHl/lMLle JJISE OIICHKH HokazaTeeii u
MIDOBAHMS 3HAHUH, yMeHH i1, HABBIKOB KDHTEDHEB
¢dopmupo " Iepeyenn (3YHLI: o (WJIM) ONbITA purep
Nt KOMIIETCHIIUH 3.1...3 JesITeTbHOCTH. ONCHIBANITH
e (popmupyembix ( .d...2.n, i KOMIeTeHIuii Ha
(Tema u3 - XapaKTepH3YIOIHUX ITANbI
n/n N KOMIIeTeHIHii V.1...Y.n, (bopMupoBaH PasIHYHBIX ITANAX HX
paboueii ®rocC BO . ¢dopmuporanus,
o H 1 H n) KOMIIETCeHIIHH B mpouecce
HporpaMMbI oelloce . “ ONMHCAaHHE IKAJ
0CBOEHHSI 00pa30BaTeILHOI onenmBanns (o 100-
JIMCHHITHHBI) NMPOrpamMMbl u .
0aJIIBHOI 1IKaJIe)
(HaumenoBanue
OLIECHOYHOI0 CPEACTBA)
MpoQeCcCHOHaNbHBIX nuceMma (1),
KOMMYHUKAI[HHA JIOTUYHOCTH
Y.YMeer ocylecTBIsTh W3JI0KEHUS,
BHYTPECHHUE U BHEIIHUE rpaMMatuyeckas u
KOMMYHHUKAITUH C CTUJIMCTHYECKAs
KITUCHTAMH U MPaBUIBHOCTD
OpraHU3aIHIMH, Tekcra (2),
YIaCTBYIOLINMH B coliepKaTeNbHas
pa3paboTke 1 HATIOJTHEHHOCTH —
[peanu3aim B COOTBETCTBHUH C
TYPUCTCKOTO MPOAYKTA TpeOOBAHUSIMH B
3ananuu (2). (5)
MPaBUJIbHOCTh
CTPYKTYPBI
(mana)
pedepupoBanus
(1),
[0CJIeI0BATEIBHOC
Tb U3noxenus (1),
MIPaBUIBHOCTH U
MTOJTHOTA
3.3HaTh NpaBuia
MTOHUMAaHHUS
OCYIIECTBIICHHS
TEKCTAa,
BHEIITHUX U
BHYTPCHHUX TTOHUMaHHe
Y netaneit (2),
npodeCcCHOHATBHBIX
o 2.1 pedepupoBanue yMeHue 00001aTh
KOMMYHHKAITAH
CTaThbu U3 nndopmanuio n
Y.YMeer ocyiiecTBIsSITh .
MepUONYECKON TIedaTn JienaThb
23 [1K-4 BHYTPEHHUE U BHELITHUE .- N
o teme 6 (Retailing. JIOTHYECKHH
KOMMYHHKAITAH C
Brands) Ha Bb1OOp BBIBOJ (2),
KITUCHTAMH U
CTyZICHTA. CocoOHOCTh
OpraHU3aIHIMH,
ACTBYIOLLIMIL B BBICKa3aTh CBOE
' Y MHEHHE 10
pa3paboTke u .
3aTPOHYTOH B
[peanu3anuu
TYPUCTCKOTO MPOAYKTa CTATLE TEME
yp poiy (mpobneme) (2), a
TaKk)Ke yMEHUE
3aMpOCUTh MHEHUE
JIPYTHX IO
obcyxmaemMoit
mpo0JieMe U BeCTH
apryMEeHTHPOBAaHH
VIO AUCKYCCHIO
2).(10)
3.3HaTh npaBuiIa
OCYIIECTBIICHUS
BHZEHHX u 80 npaBIBHBIX
24 11K-4 E— 2.1 Tect 1 oTtBeToB = 10
yTb Gamnos (10)
npodeccHoHaTbLHBIX
KOMMYHHUKaIUI
7. IlyTemecTBus. 3.3HaTh mpaBmIIa S3BIKOBOE
25 |/ 1Y [1K-4 P 2.1 Case-study 2
KomanaupoBku/ OCYIIIECTBIICHUS oopMIICHHE peun




KOHTpOJ’leble 3aJaHUA WIH
HHbIC MaTepHaJbl,

Heo0X0AMMbIe JUIST OLIEHKH Omucanue
Iranml o1 Lt ot nokasareJeii u
MHUDOBAHUS . 3HAHUH, YMCHHH, HABBIKOB KpHTepHeB
¢dopmup . Iepeuenn (3YHLI. H (WIK) onbITa
Nt KOMIIETCHIIUH 3.1...3 JesITeTbHOCTH. ONCHIBANITH
e (popmupyembix ( .d...2.n, i KOMIIeTeHIii Ha
(Tema u3 o XAPAKTEPUIYIOMUIX STAMBL ) gy sTamax nx
H/H 6 - KOMIETCHIINH Y.l .e .Y.n, (dopmupoBanus P
paoouen . ¢hopmupoBanus,
no ®I'OC BO H.1...H ll) KOMIIeTeHIHii B Tipoiecce
HpOI‘paMMbI oelloce . .~ ONMHCAaHHE IKAJ
0CBOEHHSI 00pa30BaTeILHOI onenmBanns (o 100-
JUCUMILIHHBI) NpPOrpaMMel u "
0aJIIBHOI 1IKaJIe)
(HaumenoBanue
OLIECHOYHOI0 CPEACTBA)
Business Travels BHEIIIHUX U 2 0.); pemieHue
BHYTPCHHUX KOMMYHHKATUBHO
MpoQeCcCHOHaNBHBIX ¥ 3agaun (1 0.);
KOMMYHUKAI[HHA CIoCcOOHOCTh
H.Bnaneetr HaBbIKaMu YEeTKO U
BEJIEHUS IEPETrOBOPOB, MOCJICIOBATEIILHO
KOHCYJIbTHPOBAHUS H3JI0’KUATH BBIBOJT
KJINEHTOB, i perrerue (1
OCYIIECTBIICHHS 0.); CITOCOOHOCTH
KOMMYHUKAITHHA C apryMeHTHPOBATh
MpeICTaBUTEIIMHU CBOIO TOUKY
OpraHu3alui, 3penus (1 6.) (5)
YYACTBYIOIIHX B
pazpaboTke u
peanu3aiuu
TYPHUCTCKOTO MPOAYKTa
MPaBUIBHOCTh
CTPYKTYPBI
(rmaHa)
pedepupoBaHus
(1),
[MOCJICIOBATEIILHOC
Tb nu3noxenus (1),
MPaBUIBHOCTH U
MOJTHOTA
3.3HaTh npaBmIa
MMOHUMAaHHUS
OCYIIECTBICHUS
TEKCTa,
BHCIITHUX U
SHVTDEHHIX MOHUMaHKe
yTP netanei (2),
npoQeCCHOHATBHBIX
. 2.1 pedepupoBanue yMeHue 00001aTh
KOMMYHUKAIHHA
CTaTbH M3 HHPOPMALIUIO U
Y. VMmeeT ocyiecTBisATh o
MEPUOTNICCKON MTeIaTH JIeNnaTh
26 [1K-4 BHYTPEHHUE U BHEILIHUE . N
COMMYHUKALLIH ¢ o TeMe 7 (Business JIOTHYECKUH
Y Travels) Ha BEIOOD BBIBOJ (2),
KJIIHEHTaMH U
CTyZICHTA. CocoOHOCTh
OpraHU3aIHsIMHY,
BBICKa3aTh CBOE
YYACTBYIOIIMMH B
MHCHHE 110
pa3paboTke u N
3aTPOHYTOM B
[peanm3am
TYPHUCTCKOTO MPOAYKTa CTATRE TEME
yp y (mpoGieme) (2), a
TaKXKe YMEHUE
3arpOCUTh MHCHHE
JIPYTHX IO
o0cyxmaeMoin
mpo0sieMe U BeCTU
apryMEHTHPOBaHH
VIO TUCKYCCHUIO
(2). (10)
3.3HaTh TpaBUIa
R — 30 mpaBWIBHBIX
27 [1K-4 Y 2.1 Tect 2 OTBETOB = 5
BHEITHUX U
6aioB (5)

BHYTPCHHUX




KOHTpOJ’leble 3aJaHUA WIH
HHbIC MaTepHaJbl,

Heo0X0AMMbIe JUIST OLIEHKH Omucanue
Iranml o1 Lt ot nokasareJeii u
MHUDOBAHUS . 3HAHUH, YMCHHH, HABBIKOB KpHTepHeB
(popmup Ilepeyensn (GYHmbr: u (WaH) onbITA
Nt KOMIETeH Ui 3.1...3 JesITeTbHOCTH. ONCHIBANITH
e (popmupyembix ( .d...2.n, i KOMIIeTeHIii Ha
(Tema u3 - XapaKTepH3YIOIHUX ITANbI
n/n N KOMIIeTeHIHii V.1...Y.n, (bopMupoBaH PasIHYHBIX ITANAX HX
paGoueii ®roc BO o ¢dopmupoBanus,
o H 1 H n) KOMIIETCeHIIHH B mpouecce
IIpOI‘paMMbI oelloce . “ ONMHCAaHHE IKAJ
0CBOEHHSI 00pa30BaTeILHOI onenmBanns (o 100-
JUCUMILIHHBI) NpPOrpaMMel u "
0aJIIBHOI 1IKaJIe)
(HaumenoBanue
OLIECHOYHOI0 CPEACTBA)
po¢heCCHOHATBHBIX
KOMMYHUKaIUN
3.3HaTh npaBuiIa
OCYILECTBICHUS
BHCIITHUX U SI3BIKOBOE
BHYTPCHHUX odopmicHHE peun
podeccHoHaNbHBIX 2 0.); peuieHue
KOMMYHHUKAITHHA KOMMYHHUKaTHBHO
H.Bnaneer HaBbIKaMu i 3amaun (1 6.);
8. IlepemeHsI U BEJICHUS TICPETOBOPOB, Ccroco0OHOCTh
KaK ¢ HIMU KOHCYJIbTHPOBAHUS YEeTKO U
28 [1K-4 YIHTHP 2.1 Case-study 3
cripaBuThCs/ How KITUCHTOB, MOCJIEIOBATEIIEHO
to Manage Change OCYILIECTBIICHUS U3JI0XKHTH BBIBOJI
KOMMYHUKaIUH C nnu pemrexue (1
[peACTaBUTEISIMU 0.); cnocoOHOCTD
OpraHu3aIui, apryMeHTHPOBATh
YYACTBYIOIIHX B CBOIO TOUKY
pa3paboTke u 3penus (1 6.) (5)
[peanu3arym
TYpPUCTCKOTO MPOAYKTA
MIPaBHIBHOCTH
CTPYKTYPBI
(rumaHa)
pedepupoBaHus
(1),
MOCJIEIOBATEIBHOC
Tb u3noxeHus (1),
MPaBUIBHOCTD U
MOJTHOTA
3.3HaTh npaBmIa
MMOHUMAaHHUS
OCYIECTBIICHUS
TEKCTa,
BHEIITHUX U
HVTDEHHIX TTOHUMaHHe
yTb neranei (2),
PO eCCHOHATHHBIX
. 2.1 pedepupoBanme yMeH#e 0000maTh
KOMMYHUKAIHHA
CTaThbu U3 HHPOPMALIUIO U
V. YMeeT ocyliecTBisATh N
[EPUOTNICCKON MeYaTH JienaTh
29 [1K-4 BHYTPEHHUE U BHEIIHUE . o
mo Teme 8 (Managing JIOTUYECKU I
KOMMYHHUKAIHH C
change) Ha BEIOOD BBIBOJ (2),
KIUCHTAMH 1
CTyJIeHTA. CIOCOOHOCTH
OpraHu3aIusIMHu,
BBICKa3aTh CBOE
YYACTBYIOIIMMH B
MHCHHE 110

pa3paboTke u
[peau3aiym
TYpPUCTCKOTO MPOAYKTa

3aTPOHYTOM B
CTaTbe TeMe
(mpobreme) (2), a
TaK)Ke YMEHHE
3alPOCHTh MHCHHUE
JIPYTHX 110
o0cyxmaeMoin
npoOiieMe 1 BECTH
apryMEeHTHPOBaHH
VIO JIUCKYCCHIO

(2).(10)




KOHTpOJ’leble 3aJaHUA WIH
HHbIC MaTepHaJbl,

Onucanune
3Taﬂbl HeOﬁXOHl/lMLle JJISE OIICHKH HokazaTeeii u
(1)0 MHDOBAHHAS 3HAHUH, yMeHH i1, HABBIKOB KpHTepHER
pMHup . Iepeuenn (3YHLI. U (WJIM) ONBITA OLEHMBAHMSE
Nt KOMIIETCHIIUH 3.1...3 JesITeTbHOCTH. u o
e (popmupyembix ( .d...2.n, i KOMIIeTeHIii Ha
(Tema u3 - XapaKTepH3yIOMHX dTansl | ana
n/n Goueii KOMIIeTeHIHii V.1...Y., (bopMupoBaH PasIHYHBIX ITANAX HX
paooueu o ¢dopmupoBanus,
no ®I'OC BO H.1...H ll) KOMIIeTeHIHii B Tipoiecce
HpOI‘paMMbI oelloce . .~ ONMHCAaHHE IKAJ
0CBOEHHSI 00pa30BaTeILHOI onenmBanns (o 100-
JUCUMILIHHBI) NpPOrpaMMel u "
0aJIIBHOI 1IKaJIe)
(HaumenoBanue
OLIECHOYHOI0 CPEACTBA)
3.3HaTh npaBuiIa
OCYIIECTBIICHUS
BHZEHHX u 80 mpaBHIBHBIX
30 11K-4 E— 2.1 Tect 3 otBeToB = 10
yTb 6aios (10)
po¢heCCHOHATBHBIX
KOMMYHUKaIUN
3.3HaTh npaBuIa
OCYIIECTBIICHHS
BHEIITHUX U SI3BIKOBOE
BHYTPCHHUX odopmIeHrE pedn
PO eCCHOHATHHBIX 2 0.); pemenne
KOMMYHUKAITHHA KOMMYHHUKaTHBHO
H.Brnaneer HaBbIKaMu i 3amaun (1 0.);
9. CtpyxTypa (16.);
BEJIEHUS TIEPETOBOPOB, CIOCOOHOCTh
KOMITAHHH KOHCYJIbTUPOBAHHUS YETKO U
31 |(oprammzamum)/  [[IK-4 Y p 2.1 Case-study 4
. KIIUCHTOB, MOCIIEZIOBATEIHHO
Organization and
) OCYIIECTBICHUS U3JI0XKHUTH BBIBOJI
its structure. .
KOMMYHUKaIUH C nnu pemrenue (1
[IpEeICTaBUTEIIMHU 0.); CITOCOOHOCTH
OpraHU3aINi, apryMeHTHPOBATh
YYACTBYIOIIHX B CBOIO TOUKY
pa3paboTke u 3penus (1 6.) (5)
[peau3aIym
TYPUCTCKOTO MPOAYKTA
3.3HaTh NpaBuia
OCYIIECTBICHUS
BHZEHHX u 100 mpaBUIBHBIX
32 11K-4 NO— 2.1 UToroBslii TECT oTBeTOB = 20
1P 6anos (20)
npoQheCCHOHATBHBIX
KOMMYHUKAIUN
Hroro 100
3.3HaTh NpaBuia
OCYIIECTBIICHHS
BHCIIHUX U SI3BIKOBOE
BHYTPEHHUX odopmieHne pedn
Mpo¢heCCHOHATBHBIX 2 0.); pemenne
KOMMYHHUKAI[HA KOMMYHHKATHBHO
10. Pexnama H.Brnageer HaBbIikamMu i 3agaqn (1 6.);
[IPOAYKIIUH U BEJIEHUS TIEPETOBOPOB, CIOCOOHOCTH
KOMIIaHUW/ KOHCYJIbTUPOBAHHUS YETKO U
33 T1K-4 YAIBTHD 2.2 Case-study 1
Product and KITUCHTOB, [IOCJIEIOBATEIBHO
Corporate OCYILECTBIICHHS U3JI0KHUTH BBIBOJI
advertising. KOMMYHUKAIUH C unu pemtenue (1
[peICTaBUTEISIMU 0.); CIIOCOOHOCTH
OpraHu3aINi, apryMeHTHPOBATh
YYaCTBYIOIIHNX B CBOIO TOUKY
pa3paboTke u 3penust (1 6.) (5)
[peanm3am
TYPUCTCKOTO MPOIYKTa
3.3HaTh TpaBUIa 2.2 pedepupoBanue TIPaBUJIBHOCTH
34 11K-4 OCYIIIECTBIICHUS CTaThH U3 CTPYKTYPBI
BHCIITHUX U [EPUOTNICCKON MeYaTH (mnana)




KOHTpOJ’leble 3aJaHUA WIH
HHbIC MaTepHaJbl,

Onucanne
3Taﬂbl HeOﬁXOHl/lMLle JJISE OIICHKH HokazaTeeii u
MIDOBAHMS 3HAHUH, yMeHH i1, HABBIKOB KDHTEDHEB
¢dopmupo " Iepeyenn (3YHLI: o (WJIM) ONbITA purep
Nt KOMIICTCHIUH 3.1...3 JesTeTbHOCTH OUCHHBATH
e (popmupyembix ( .d...2.n, i KOMIIeTeHIii Ha
(Tema u3 o XAPAKTEPUIYIOMUIX STAMBL ) gy sTamax nx
n/n 6 o KOMIECTCHIMH V.1.. .Y.n, (dopmupoBanus P
paboueu ®roc BO o ¢dopmupoBanus,
o H 1 H n) KOMIIETCeHIIHH B mpouecce
IIpOI‘paMMbI oelloce . “ ONMHCAaHHE IKAJ
0CBOEHHSI 00pa30BaTeILHOI onenmBanns (o 100-
JUCUMILIHHBI) NpPOrpaMMel u "
0aJIIBHOI 1IKaJIe)
(HaumenoBanue
OLIECHOYHOI0 CPEACTBA)
BHYTPEHHUX o teme 10 pedepupoBanus ,
npodeccuoHanbHBIX  |(Advertising) Ha BBIOOp [[TOCIIEIOBATEIEHOC
KOMMYHUKaLUI CTyJIeHTa. Tb u3noxeHus (1),
Y. VMmeeT ocymiecTBIATh IIPaBUWIBHOCTb U
BHYTPECHHUE U BHEIIIHUE MOJTHOTA
KOMMYHHUKAITUH C MMOHUMAaHHUS
KITUCHTAMH U TEKCTAa,
OpraHU3aIHIMH, TTOHUMaHHe
YIaCTBYIOLINMH B netaiei (1),
pa3paboTke 1 yMeHHe 00001maTh
[peanu3arm HHPOPMALIUIO U
TYpPHCTCKOTO MPOAYKTa Jenathb
JIOTUYECKU I
BeIBOA (1),
CHOCOOHOCTH
BBICKa3aTh CBOE
MHEHHE 110
3aTPOHYTOM B
CTaTbe TeMe
(mpobeme) (1), a
TaKXKe YMEHUE
3aIpOCUTh MHCHHE
JIPYTHX TI0
obcyxnaemoit
npobyieMe U BeCTH
apryMeHTHPOBaHH
VIO TUCKYCCHIO
.G
3.3HaTh npaBmIa
OCYIECTBIICHUS
11. Jensru/ BHZEHI/IX u 93 NpaBHILHEIX
35 M(.)ne T[1K-4 N — 2.2 Tect 1 oTtBeToB = 10
y yp 6aios (10)
PO eCCHOHATHHBIX
KOMMYHUKaLUH
3.3HaTh npaBuiIa
OCYILECTBICHUS
BHEIITHUX U S3BIKOBOE
BHYTPEHHUX odopmieHne pedn
Mpo¢heCCHOHATBHBIX 2 0.); pemenne
KOMMYHUKAIUH KOMMYHHUKATHBHO
12. Busnec u y H o y
H.Bnangeer HaBbIKaMu i 3agaqn (1 6.);
KyJIbTYPBI Pa3HBIX
BEJICHHS TIEPETOBOPOB, CrocoOHOCTh
crpan. CTin KOHCYJIbTUPOBAHHUS YETKO U
36 |meHemKMeHTa/ 11K-4 Y p 2.2 Case-study 2
. KJIUEHTOB, MOCE0BATEIBHO
Businesses and OCYILECTBIICHUS H3JI0KUTH BBIBOJ
Cultures.Managem y .
KOMMYHHUKAIUH C i penrenue (1
ent Styles.
[peICTaBUTEISIMU 0.); CIIOCOOHOCTH
OpraHu3aluii, apryMeHTHPOBATh

y4acTBYIOUIHMX B
pa3paboTke u
peanu3anun
TYPHCTCKOTO MPOJIyKTa

CBOIO TOUKY
3penust (1 6.) (5)




KOHTpOJ’leble 3aJaHUA WIH
HHbIC MaTepHaJbl,

Heo0X0AMMbIe JUIST OLIEHKH Omucanue
Iranml o1 Lt ot nokasareJeii u
(l)OpM]/IpOBaHI/[H 3yH . 3HAHUH, YMCHHH, HABBIKOB KpHTepHeB
N Ilepeuenn ( bI: u (WIH) ONbITa oLCHMBANNS
Nt KOMIIETCHIIUH 3.1...3 JesITeTbHOCTH. u o
e (popmupyembix ( .d...2.n, i KOMIIeTeHIii Ha
(Tema u3 o XAPAKTEPUIYIOMUIX STAMBL ) gy sTamax nx
n/n 6 o KOMIECTCHIMH V.1.. .Y.n, (dopmupoBanus P
paoouen . ¢hopmupoBanus,
no ®I'OC BO H.1...H ll) KOMIIeTeHIHii B Tipoiecce
IIpOI‘paMMbI oelloce . .~ ONMHCAaHHE IKAJ
0CBOEHHSI 00pa30BaTeILHOI onenmBanns (o 100-
JUCUMILIHHBI) NpPOrpaMMel u "
0aJIIBHOI 1IKaJIe)
(HaumenoBanue
OLIECHOYHOI0 CPEACTBA)
MPaBUIBHOCTh
3.3HaTh npaBuiIa
CTPYKTYPBI
OCYIIECTBIICHUS
COOTBETCTBYIOIIET
BHCIITHUX U
0 TUMA JEIOBOTO
BHYTPCHHUX
nuceMma (1),
po¢eCCHOHATBHBIX
. JIOTHYHOCTh
KOMMYHHUKAITHHA
2.2 1e0BO€E MUCBMO U3JI0KEHHUS,
V. VMmeeT ocyiecTBiATh ..
37 K4 HVTDCHHHG H BHOLLHHe (An invitation letter /  |rpaMMaTHUYecKas U
KO;TNII) I /An informal letter. MLI | cTumictudeckas
Y Practice File p. 30-31). | mnpaBuiIbHOCTH
KITUCHTAMH U
Tekcra (2),
OpraHU3aIHIMH,
coJiepKaTenbHas
YYaCTBYIOIIMMH B
HATNIOJTHEHHOCTh —
pazpaboTke u
B COOTBETCTBHUH C
peanu3aiuu
TYPHUCTCKOTO MPOAYKTa TPEOOBAHMAMH B
yp Y 3ananuu (2). (5)
JIEKCUKO-
rpaMMaTH9ecKas
MIPaBHIBHOCTD
TEKCTa
npe3eHTanmu (2);
MTOJTHOTA
3.3HaTh npaBmIa PACKPBITHS TEMBI
OCYIIECTBIICHHS (2); mormyHOCTH
BHCIIHUX U CTPYKTYPBI
BHYTPEHHHUX MPE3CHTAIUU U
npodeccroHabHBIX CBSI3HOCTH €€
KOMMYHMKAaIU 2.2 [Ipe3eHTanus Teme yacreii (2);
V. Vmeert ocymiectrisats Business Cultures / HCTIOJIb30BaHUE
38 [1K-4 BHYTpEHHHUE U BHelHue [[nternational JIOTHYECKUX
KOMMYHUKAITHH C management styles (Ha | cpencTB CBs3W,
KITUCHTAMH U BEIOOp CTYIICHTA). ¢bpa3 I Havana u
OpraHU3aIHIMH, 3aBepIICHAS
YYACTBYIOIIMMH B MIPe3CHTAINU ’
pa3paboTke u CBSI3BIBAHMS €€
[peanu3aiuu gacteit (2);
TYPHUCTCKOTO MPOAYKTa coOmoeHne
TpeboBaHU K
HaIOJHEHUIO
cmaiinos (1),
WCTIOJTHEHHE
npeserranmu (1).
(10)
3.3HaTh npaBuiIa
OCYILECTBIICHHS
BHZEHHX u 50 npaBUIBHBIX
39 11K-4 E— 2.2 TecT 2 oTtBeToB = 10
1P 6aoB (10)
po¢heCCHOHATBHBIX
KOMMYHHUKAIUI
13. TTon6op 3.3HaTh TpaBUIa 2.2 pedepupoBanue TIPaBUJIBHOCTH
40 |kampoB. 11K-4 OCYIIIECTBIICHUS CTaThH U3 CTPYKTYPBI
ITepconan/ BHEITHUX U MepHoOINIEeCKON TIedaTn (rmaHa)




KOHTpOJ’leble 3aJaHUA WIH
HHbIC MaTepHaJbl,

Onucanune
3Taﬂbl HeOﬁXOHl/lMLle JJISE OIICHKH HokazaTeeii u
(1)0 MHDOBAHHAS 3HAHUH, yMeHH i1, HABBIKOB KpHTepHER
pMHp . Ilepeuenn (BYHmr: u (1aM) onbITa olCHUBANMS
No KOMIIETCHIIUH 3.1...3 JesITeIbHOCTH, u o
Y ¢opmupyembIx ( d...5.n, KOMIeTeHI il Ha
(Tema u3 o XAPAKTEPUIYIOMUIX STAMBL ) gy sTamax nx
H/H 6 - KOMIETCHIINH Y.l .e .Y.n, (dopmupoBanus P
paoouen . ¢hopmupoBanus,
no ®I'OC BO H.1...H ll) KOMIIeTeHIHii B Tipoiecce
HpOI‘paMMbI oelloce . .~ ONMHCAaHHE IKAJ
0CBOEHHSI 00pa30BaTeILHOI onenmBanns (o 100-
JUCUMILIHHBI) NpPOrpaMMel u "
0aJIIBHOI 1IKaJIe)
(HaumenoBanue
OLIECHOYHOI0 CPEACTBA)
Recruitment. BHYTPEHHUX o Teme 13 (Human pedepupoBanus ,
Human resources. po¢heCCHOHATBHBIX Resources) Ha BEIOOp  [[TOCJIEIOBATEIBHOC
KOMMYHUKaLUI CTyJIeHTa. Tb u3noxeHus (1),
Y. VMmeeT ocymiecTBIATh IIPaBUWIBHOCTb U
BHYTPECHHUE U BHEIIHUE MOJTHOTA
KOMMYHHUKAITUH C TTOHUMAHUS
KIINEHTaMH U TEKCTa,
OpraHU3aIHIMH, TTIOHUMAaHHe
YIaCTBYIOLINMH B netaiei (1),
pa3paboTke 1 yMeHHe 00001maTh
[peanu3arm HHPOPMALIUIO U
TYPUCTCKOTO MPOAYKTa Jienathb
JIOTUYECKU M
BeIBOA (1),
CIOCOOHOCTh
BBICKa3aTh CBOE
MHEHHE 10
3aTPOHYTOM B
CTaThe TEME
(mpobeme) (1), a
TaKXKe YMEHUE
3aIpOCUTh MHCHHE
JIPYTHX TI0
obcyxnaemoit
npo0yieMe U BECTH
apryMEHTHPOBAHH
VIO JUCKYCCHIO
1. (5)
3.3HaTh npaBmIa
OCYIIECTBICHUS
BHEIITHUX U SI3BIKOBOE
BHYTPCHHUX odopmIeHHE pedn
PO eCCHOHATHHBIX 2 0.); pemenue
KOMMYHUKAITAH KOMMYHUKaTHBHO
14. Dxcnopt u Y ! OMMY
MITODT H.Bnaneer HaBbikamu W 3amaun (1 6.);
pT. . BEJIEHUS TIEPETOBOPOB, CIOCOOHOCTH
MexcyrapoHbIi KOHCYJIbTUPOBAHHUS YETKO U
41 |peHOK/ Export and[[IK-4 Y p 2.2 Case-study 3
[mport KIINEHTOB, MOCIIEZIOBATEIHLHO
port. OCYIIECTBICHUS H3JIOKUTH BBIBO/T
International N
Markets KOMMYHHUKaIIUH C nu perrenue (1
) [peICTaBUTEISIMU 0.); CITOCOOHOCTH
OpraHu3aluii, apryMEeHTHPOBATh
Y4aCTBYIOIINX B CBOIO TOUKY
pa3paboTke u 3penus (1 6.) (5)
[peanu3anuu
TYPUCTCKOTO MPOAYKTa
3.3HaTh NpaBuia SI3BIKOBOE
OCYIIECTBIICHUS odopmIcHHE pedn
BHEITHUX U 2 0.); perenne
42 [1K-4 2.2 Case-study 4 ); P
BHYTPEHHUX KOMMYHUKaTHBHO
npodeccHoHaTbLHBIX i 3amaun (1 6.);
KOMMYHUKAITUH CITOCOOHOCTH




Kom‘pom,m,le 3aJaHUA WIH
HHbIC MaTepHaJbl,

Onucanune
3Taﬂbl HeOﬁXOHl/lMLle JJISE OIICHKH HokazaTeeii u
MIDOBAHMS 3HAHUH, yMeHH i1, HABBIKOB KDHTEDHEB
¢dopmupo " Iepeyenn (3yHbI: o (WJIM) ONbITA purep
Nt KOMIIETCHIIUH 3.1...3 JesITeTbHOCTH. ONCHIBANITH
e (popmupyembix ( .d...2.n, i KOMIIeTeHIii Ha
(Tema u3 o XAPAKTEPUIYIOMUIX STAMBL ) gy sTamax nx
H/H 6 - KOMIETCHIINH Y.l .e .Y.n, (dopmupoBanus P
paoouen . ¢hopmupoBanus,
no ®I'OC BO H.1...H ll) KOMIIeTeHIHii B Tipoiecce
IIpOI‘paMMbI oelloce . .~ ONMHCAaHHE IKAJ
0CBOEHHSI 00pa30BaTeILHOI onenmBanns (o 100-
JUCUMILIHHBI) NpPOrpaMMel u "
0aJIIBHOI 1IKaJIe)
(HaumenoBanue
OLIECHOYHOI0 CPEACTBA)
H.Bnaneer HaBbikaMu YETKO U
BEJIEHUS TIEPETOBOPOB, MOCJIEZIOBATETIHLHO
KOHCYJIbTUPOBAHHUS U3JI0KHUTH BBIBOJI
KITUEHTOB, unu pemienue (1
OCYLIECTBIICHUS 0.); cnocoOHOCTD
KOMMYHUKAIHHA C apryMEHTHPOBATh
MpeICTaBUTEIIIMHU CBOIO TOUKY
OpraHU3aINi, 3penus (1 6.) (5)
YIaCTBYIOLINX B
pa3paboTke 1
[peanu3arm
TYPUCTCKOTO MPOAYKTa
3.3HaTh npaBuIa
OCYIIECTBICHUS
BHZEHHX u 2.2 Utoropas 60 npaBubHLIX
43 [1K-4 BHYTPEHHHX KoHTpONbHA paboTa oTBeTos = 20
1P p p 6aos (20)
poeCCHOHATBHBIX
KOMMYHHUKaIAN
NPaBUIBHOCTh
CTPYKTYPBI
(rumaHa)
pedepupoBanus ,
[MOCJICIOBATEIILHOC
Tb nu3noxenus (1),
MPaBUIBHOCTH U
MOJTHOTA
3.3HaTh paBUIa TTOHUMAHHUSI
OCYIIECTBICHUS TEKCTa,
BHCIIHUX U MOHUMaHKe
BHYTPEHHUX neranei (1),
npodhecCHoHaTbHBIX MeHue 00001maTh
pod . 2.2 pedepupoBaHme y H
KOMMYHUKAIHHA HHPOPMALIUIO U
CTaTbH M3
Y. VMmeeT ocymiecTBisATh . JeaaThb
MEPUOTNICCKON MTeIaTH N
44 T[1K-4 BHYTPEHHUE U BHEILIHUE JIOTUYECKUI
KOMMYHHUKAIIUH C o Teme 14 BbIBOJ (1)
y (International Markets) ’
KITUCHTAMH U CocoOHOCTh
Ha BBIOOD CTYICHTA.
OpTaHU3AISIMH, BBICKa3aTh CBOE
YYACTBYIOIIMMH B MHCHHE 110
pa3zpaboTke 1 3aTPOHYTOH B
[peanm3am cTaThe TeMe
TYPUCTCKOTO NMPOAYKTa (mpobueme) (1), a
TaKk)Ke yMEHUE
3arpOCUTh MHCHHE
JIPYTHX IO
o0cyxmaeMoin
mpo0iieMe U BeCTu
apryMEHTHPOBaHH
VIO AUCKYCCHIO
M. )
3.3HaTh TpaBUIa 100 mpaBUIBHBIX
45 11K-4 OCYIIIECTBIICHUS 2.2 Tect 3 oTBeTOB = 10
BHEITHUX U 6asos (10)




Kom‘pom,m,le 3aJaHUA WIH
HHbIC MaTepHaJbl,

HeoGX0MMble ISl OUEeHKH Onncanme
dranst 3HaHUI, yMeHMii, HABBIKOB nokasateueii n
e 9
q)opanOBamin Mepeuens (BYHabrI: w (1) ombira KpUTepHeB
N KOMIICTCHIUH 3.1...3 JesITeTbHOCTH. ONCHIBANITH
e ¢opmupyembIx (3.1...3.n, > KOMIeTeHUHii Ha
(Tema u3 - XapaKTepH3YIOIHUX ITANbI
/i . KOMIIeTEeHIHIi YV.1...V.n (bopMupoBaH PA3IMYHBIX 3TANAX X
paGoueii ? PMHPC dopmupoBanus
no ®I'OC BO H.1...H ll) KOMIIeTeHIHii B Tipoiecce i
NMPOrpamMMbl AT s .| onmcamme mkan
0CBOEHHSI 00pa30BaTeILHOI onenmsanust (110 100-
JMCUUITHHBI) nporpamMMel u

0aJIIBHOI 1IKaJIe)

(HaumenoBanue
OLIECHOYHOI0 CPEACTBA)
BHYTPEHHHUX
po¢heCCHOHATBHBIX
KOMMYHUKaIUN

HToro 100

6.2. [IpomMe:KyTOUYHBIH KOHTPOJIb (3a4eT, IK3aMeH)

PaGounm yuyeOHBIM IU1aHOM npeaycMoTpeH 3auet B cemectpe 21.
BOITPOCHI J1J151 ITIPOBEPKU 3HAHMIA:

1-it Bompoc Owmnera (40 OammtoB), Bua Bompoca: Tect/mpoBepka 3Hanuid. Kpurtepwmii: 40
MpaBUJIBLHBIX OTBETOB = 4() GaIoB.

Kommnerennusi: [1K-4 Crnioco6eH opraHn3oBaTh U OCyHIECTBJISTH BHYTPEHHHE W BHEIIHHE
npodgeccuoHaIbHbIe KOMMYHHKAIIMHM B TYPHCTCKOIi J1eATeIbHOCTH

3HaHue: 3HATh MpaBWIa OCYIISCTBICHUS BHEUIHUX W BHYTPEHHHX NPO(ECCHOHANBHBIX
KOMMYHUKaIUN

1. Otinunsle unen mist ousueca/ Great business ideas

2. Ilokynarenu u nponasisl/ Buyers and Sellers

THUITOBBIE 3AJIAHHWS J1J151 IIPOBEPKM YMEHUI:

2-i1 Bonpoc 6uieta (30 GantoB), BUI Bonpoca: 3ajanue Ha ymeHue. Kputepuil: YuuTsiBaroTcs:
NPOJIOJDKUTEIFHOCTh HE MeHee 1,5-2 MHHYT; TOJHOTa PACKPBITHS OCHOBHOTO COJEPIKaHHS
TEMBbI; OINEPUPOBAHME OCHOBHBIMH TEPMHUHAMH; OIPEJEIEHUSI OCHOBHBIX TEPMHHOB TEMBI;
NOPaBUIBHOCTh  TOCTPOEHUS  BBICKA3bIBAHWM;  JIOTMYHOCTh  CTPYKTYpbl ~ TE€KCTa U
MIOCJIEZI0OBATEIBHOCTD N3JI0XKEHHST; IPAaBIIIPHOE HAYallo 1 3aBEpIICHHUE TEKCTA..

Komnerennusi: ITK-4 CniocodeH oprann3oBaTbh M OCYLIECTBJIATHL BHYTPEHHHE M BHEIIHHE
npogeccuoHalbHble KOMMYHHKAIUH B TYPUCTCKOIi 1€ TeJIbHOCTH

YMmeHue: YMeeT OCYIIECTBIATh BHYTPEHHME M BHEIIHHE KOMMYHUKALMU C KIMEHTAMHU U
OpraHu3aIUsIMH, YIaCTBYIOIIMMH B pa3pabOTKe U pealln3aliii TYPUCTCKOTO MPOTyKTa

3anaua Ne 1. Mononor u 6ecena ¢ sk3ameHatopoM Ha Temy 1. Speaking skills.Topic 1. Talk for
about 1,5-2 min. Answer the question of the examiner.

3anaua Ne 2. Mononor u 6ecena ¢ sk3ameHaTopoM Ha temy 2. Speaking skills.Topic 2. Talk for
about 1,5-2 min. Answer the question of the examiner.

3anaua Ne 3. Mononor u 6ecena ¢ sk3ameHaTopoM Ha temy 3. Speaking skills.Topic 3. Talk for
about 1,5-2 min. Answer the question of the examiner.

TUITOBBIE 3ATAHMA JUTA ITPOBEPKH HABBIKOB:

3-i1 Borpoc Ouneta (30 GamioB), BUa Bompoca: 3ajaHue Ha HaBBIKKM. Kputepwmii: YuuThIBaeTcs
AKTUBHOCTh YYaCTHHKA BO BpeMs 00CYKICHHUS, MPAaBUIBHOCTh MOCTPOSHUS MTPOCTHIX U CIOKHBIX



BBICKa3bIBaHUH, CIOCOOHOCTh apryMEHTHPOBATh CBOIO TOUKY 3pPEHHS M B3aUMOJCHCTBOBATH C
OCTaJbHBIMU YyYaCTHMKaMH B paMKaxX 3aJaHHOW KOMMYHUKATHBHOW CHUTyaluu (coOpaHue,
NEPEroBOphl, KOHCYJIbTAIMS U T.II.), CIIOCOOHOCTb YETKO U MOCJIECAOBATEILHO U3JI0KUTH BBIBOJ
WJIU PELIEHUE. .

Komnerennusi: I1K-4 Crnioco6eH opranu3oBaTh U OCYILIECTBJSATH BHYTPEHHHE U BHEIIHHE
npogeccuoHAIbHbIEe KOMMYHUKAIIMH B TYPUCTCKOM 1eSITeIbHOCTH

HaBeik: Brnaneer HaBbIKaMH  BEICHHUS  I[EPETOBOPOB, KOHCYJIBTUPOBAHUS  KIUEHTOB,
OCYIIECTBIICHHS] KOMMYHUKAIIUH C IPEJCTaBUTEIISIMU OpraHU3allHii, y9aCTBYIOIIUX B pa3padboTKe
U pealin3aluy TYPUCTCKOTO MPOTyKTa

3amanne Ne 1. M3yuute keiic 3 u oOcymure mpobiemy U pemieHune ¢ naptHepom./, With your
partner study case 3 and do the task as requitred.

3amanne Ne 2. M3yuute keiic 4 u oOcynurte mpooOsemy W pemieHue ¢ maptaepom./, With your
partner study case 4 and do the task as requitred.

OBPA3EIL] bBUJIETA

MHUHHCTEPCTBO HAYKH U BBICIIETO 0OPa30BaHHS Hanpasnenwe - 43.03.02 Typusm

Poccuiickoii ®enepaumnn ITpoduns - TypucTcKkuii ¥ rOCTUHUYHBIHA
dDez[epam,Hoe rocyJapCTBCHHOC 6}O,I[H(€THOG 61/13H6C

00pazoBaTesbHOE yUpEeXKICHUE
BBICIIIEr0 0GPA30BAHHS Kadenpa nHOCTpaHHBIX S3BIKOB JIJIS

«BAMKAJIbCKUI TOCYJAPCTBEHHBINA NpodecCHOHAIBHBIX LIETIEH

YHUBEPCHUTET» JucuurmHa - THOCTpaHHBIN SA3bIK U1
BUJIET Ne 1

1. Tect (40 GamoB).

2. Monoror u 6ecena c 3x3aMmeHatopoM Ha temy 3. Speaking skills. Topic 3. Talk for
about 1,5-2 min. Answer the question of the examiner. (30 6aioB).

3. Uzyuwnre keiic 3 u oOcynure npobdiemy u penieHue ¢ naptrHepom./ With your partner
study case 3 and do the task as requitred. (30 6am1oB).

CocraBurenp A.T'. MensryHosa

3aBenyronui kageapou A.I". MenbryHoBa

Pado4nM y4yeOHBIM IVIAHOM NPEeAyCMOTPeH JK3aMeH B cemecTpe 22.
BOITPOCHI J1J151 ITIPOBEPKU 3HAHUI:

1-it Bompoc Owiera (40 OamnoB), Bua Bompoca: Tect/mpoBepka 3Hanmii. Kpurtepwmit: 40
NpaBUIbHBIX 0TBETOB = 40 6asIoB.

Komnerenuusi: IIK-4 CnnocodeH opranu3oBarb M OCYILIECTBJISITh BHYyTPEHHHE M BHEIIHHE
npogeccnoHaIbHbIe KOMMYHMKAIHMH B TYPHCTCKOM A€ TeJIbHOCTH

3uaHue: 3HaTh MpaBUiIa OCYIIECTBICHHS BHEIIHUX M BHYTPEHHUX HpoecCHOHATbHBIX
KOMMYHUKaIUN

1. Kak ynpaBnsats corpynaukamu/ Managing people

2. OcHoBbl MapkeTrHTra/ Marketing basics

3. YMetb mnanupoBats/ Planning



TUITOBBIE 3AJIAHIWS J1J151 IIPOBEPKM YMEHUU:

2-11 Botipoc Ouneta (30 GamioB), BUI Bompoca: 3ajgaHue Ha yMeHue. Kpurtepuii: YuuThiBaeTcs
MPABUJIBHOCTHh TOCTPOCHUS BBICKA3bIBAHHA, CIOCOOHOCTH YETKO W MOCIICOBATEIHHO M3IO0KHUTh
TeMy, NPaBWJIHHO BBIMONIHUTHL 3amaHus. Speaking omenuBaercs B 0-30 Oamios, reading - 1
NpaBWIBHBIA OTBET = 3 Oasia..

Komnerennus: IIK-4 Cnoco6en opraHu3oBaTh U OCYLIECTBJSTH BHYTPEHHHE W BHEIIHUE
npogeccuoHaIbHbIe KOMMYHHKALMN B TYPUCTCKOI eI TeIbHOCTH

VYMeHne: YMeeT OCYIIECTBJIATh BHYTPCHHHE W BHEIIHHE KOMMYHUKAIUM C KIMEHTAMH U
OpraHu3alUsIMH, YIaCTBYIOIIMMH B pa3paboTKe U peain3alui TYpUCTCKOTO MPOTyKTa

3amaua Ne 1. MoHosor u 6ecena ¢ sk3ameHaropom Ha temy 1. Speaking skills. Topic 1. Talk for
about 1,5-2 min. Answer the question of the examiner.

3amaua Ne 2. Monomor u 6ecena ¢ sk3ameHaTopoM Ha Temy 2. Speaking skills.Topic 2. Talk for
about 1,5-2 min. Answer the question of the examiner.

3amaua Ne 3. Monomor u 6ecena ¢ sk3ameHaTopoM Ha Temy 3. Speaking skills.Topic 3. Talk for
about 1,5-2 min. Answer the question of the examiner.

3amaua Ne 4. Monomor u 6ecena ¢ sk3ameHatopoM Ha Temy 4. Speaking skills.Topic 4. Talk for
about 1,5-2 min. Answer the question of the examiner.

3amaua Ne 5. Monomor u 6ecena ¢ sk3ameHaTopoM Ha Temy 5. Speaking skills.Topic 5. Talk for
about 1,5-2 min. Answer the question of the examiner.

3amauya Ne 6. Monomor u 6ecena ¢ sk3ameHaTopoM Ha Temy 6. Speaking skills.Topic 6. Talk for
about 1,5-2 min. Answer the question of the examiner.

3amaya Ne 7. [IpounTaiite TEKCT M BBINOJIHHUTE 3a/laHUS. OTBEThTE Ha BOIMPOCHI dK3aMeHaTopa /
Read the text and do the task. Answer the examiner's questions.

TUITIOBBIE 3ATAHIA JUTA ITPOBEPKH HABBIKOB:

3-it Bonpoc 6miteta (30 GayioB), BUj Bompoca: 3ajaHue Ha HaBblkU. Kputepuil: YuuteiBaercs
AKTUBHOCTh YYaCTHHKAa BO BpeMs OOCYXIEHHs, MPaBWJILHOCTh IMOCTPOSHHS BBICKA3bIBAHHIA,
CHOCOOHOCTh apryMEHTHPOBATh CBOIO TOYKY 3PEHHUS, COCOOHOCTh YETKO M MOCJeI0BaTEIbHO
U3JI0KHUTh BBIBOJ] WJIH PEIICHHE. .

Kommnerennusi: 11K-4 Criocod0eH opraHn3oBaTh M OCYLIECTBJATh BHYTPCHHHE W BHEIIHHE
npogeccuoHa/IbHble KOMMYHMKAIUM B TYPUCTCKOM A€ TeJIbHOCTH

HaBbik: Bmageer HaBbIkaMM  BEACHUS  I1€PETOBOPOB, KOHCYJIBTUPOBAHMS  KJIMEHTOB,
OCYIIIECTBJIEHUS! KOMMYHUKAIIMH ¢ IPEICTaBUTENIIMA OpraHU3aluii, y9acTBYIOIUX B pa3paboTke
U peain3aluy TYPUCTCKOTO IPOAYKTa

3ananue Ne 1. M3yuute kelic 10 u obcynute mpobiieMy u perienue ¢ naptaepom./ With your
partner study case 10 and do the task as requitred.

3ananue Ne 2. M3yuute keiic 3 u obcyaure npobinemy u pemeHue ¢ naptaepom./ With your
partner study case 3 and do the task as requitred.

3ananue Ne 3. M3yuute keiic 8 u obcyaute npobiemy u pemieHue ¢ naptHepom./, With your
partner study case 8 and do the task as requitred.

3ananue Ne 4. M3yuute keiic 9 u obcyaure npobnemy u pemenue ¢ naptHepom., With your
partner study case 9 and do the task as requitred.

OBPA3EIL] BUWIETA

MHUHHUCTEPCTBO HAYKH M BBICIIEr0 00pa3oBaHUs Hamnpasnenue - 43.03.02 Typusm

Poccuiickoii ®enepaumnn ITpoduis - TypucTcKkuii ¥ TOCTUHUYHBINA
denepanbHOE TOCYIAPCTBCHHOE OIOKETHOE 6u3HeC



06pasoBatenbHOE yIpEKICHHE Kadenpa nHocTpaHHBIX S3BIKOB IS
_ BLICIICTO 00pasoBaiH . TIPO(eCcCHOHATBHBIX lienei
«BAUKAJIBCKHNU I'OCYJAPCTBEHHBIN p o
VHUBEPCHUTET> Jucuunnuna - MHOCTpaHHBIN A3BIK IS

(®T'BOY BO «BI'Y») JI€JI0BOTO OOLICHUS
3K3AMEHAIII/IOHHI>II71 BUJIET Ne 1

1. Tect (40 6amoB).

2. [IpounTaiiTe TEKCT U BBIITOJHUTE 3aJIJaHUS. OTBETHTE Ha BOIIPOCHI Sk3aMeHaTopa / Read
the text and do the task. Answer the examiner's questions. (30 6anoB).

3. U3yuure keiic 9 u o6cynute npodiiemy u pemieHue ¢ napraepom./ With your partner
study case 9 and do the task as requitred. (30 6am1oB).

CocraBurenp A.I'. MenbryHnona

3aBenyromnuit kageapou A.I'. MenbryHnona

PaGounm yuyeOHBIM IU1aHOM npeaycMoTpeH 3auet B cemectpe 31.
BOITPOCHI JIJ151 [IPOBEPKU 3HAHMIA:

1-ii Bompoc Owiera (40 OamnoB), Bua Bompoca: Tect/mpoBepka 3Hanwii. Kpurepmii: 30
IpaBWIbHBIX OTBETOB = 30 O6aJIOB.

Komnerennus: I1K-4 Criocod0eH opraHu3oBaTh H OCyLIECTBJSATh BHYTPCHHHE W BHELIHHE
npogeccuoHalbHble KOMMYHHKAIUHM B TYPUCTCKOIi 1€ TeIbHOCTH

3HaHue: 3HaTh NpaBWIa OCYIIECTBICHHS BHEUIHMX U BHYTPEHHUX Mpo(ecCHOHAIbHBIX
KOMMYHUKaIWH

1. Bpanaer u pozaudHas Toprosisi/ Retailing. Brands.

2. Ilepemens! u kak ¢ HUMHU cripaBuThcst/ How to Manage Change

3. IlyremectBusa. Komanauposku/ Business Travels

4. Ctpyktypa komrnanuu (opranuzanuu)/ Organization and its structure.

TUITOBBIE 3AJIAHUSA J1J151 IIPOBEPKM YMEHUU:

2-i Bompoc 6unera (30 6amioB), Bua Bompoca: 3aganue Ha ymenue. Kputepuit: OnieHuBaeTcs
or 0 go 35 OGamnoB. VYuuTHIBaIOTCS: NPAaBUIBHOCTh CTPYKTYphl (IulaHa) pedepupoBaHuS,
MOCJIEI0BATEIbHOCTD HM3JI0KEHUS, NMPAaBWIBHOCTh M TOJHOTA MOHUMAaHHUS TEKCTa, MOHUMAaHHE
netaned, ymeHue 0000marte MHPOpMANUI0 M JeNaTh JIOTMYECKUH BBIBOJ, CIIOCOOHOCTH
BBICKA3aTh CBO€ MHEHHUE TI0 3aTPOHYTOH B cTaThe TeMe (Ipodieme)..

Komnerenuusi: IIK-4 CnnocodeH opranu3oBaTb M OCyLIECTBJISTH BHYTPEHHHE M BHEIIHHE
npogeccuoHaTbHbIe KOMMYHUKALIMU B TYPUCTCKOM AeATeIbHOCTH

VYMmenne: Ymeer OCYHIECTBJIIAThE BHYTPCHHHUC M BHCITHHEC KOMMYHHUKAIIUM C KIUMCHTaAMU H
OpTraHU3aIUSIMH, YIaCTBYIOIINMHE B pa3paboTKe U peann3aui TYPUCTCKOTO IPOAYKTa

3amaua Ne 1. PedepupoBanme crateu. becena ¢ sx3amenaropom mo teme cratbu / Render an
article. Discuss it with the examiner. Variant 1.

3amaua Ne 2. PedepupoBanme cratbu. becena ¢ sx3amenaropom mo Teme cratbu / Render an
article. Discuss it with the examiner. Variant 2.

3amaua Ne 3. PedepupoBanne cratbu. becena ¢ sx3amenaropom mo teme cratbu / Render an
article. Discuss it with the examiner. Variant 3.



3amaga Ne 4. PedepupoBanue crarbu. becema ¢ sk3ameHatopoM mo Teme ctaThil / Render an
article. Discuss it with the examiner. Variant 4.

TUITIOBBIE 3ATAHMA JUTA ITPOBEPKN HABBIKOB:

3-it Boripoc Ouneta (30 GamioB), BUa Bompoca: 3ajaHie Ha HaBbIKK. Kputepuii: YuuTbhIBaeTCs
AKTUBHOCTH YYaCTHHKA BO BpeMsi 00CYKIEHUS, TPABUILHOCTD MMOCTPOCHHSI MPOCTHIX U CIOXKHBIX
BBICKa3bIBaHU, CIIOCOOHOCTh apryMEHTHPOBATh CBOI TOYKY 3PCHHS W B3aUMOJICHCTBOBATH C
OCTaTbHBIMA YyYaCTHHKAMH B paMKaxX 3aJaHHOW KOMMYHUKATHBHOW cHTyaruu (coOpaHue,
NIEPErOBOPBI, KOHCYIBTAIMS U T.II.), CIIOCOOHOCTh YETKO U TOCJICAO0BATEIILHO U3JI0KUTh BBIBOT
WIN PELICHUE. .

Komnerennus: IIK-4 Cnoco6en opraHu3oBaTh U OCYLIECTBJSTH BHYTPEHHHE W BHEIIHUE
npogeccuoHaIbHbIe KOMMYHHKALMN B TYPUCTCKOI eI TeIbHOCTH

HaBpixk: Bmameer HaBblkamMM  BEICHHS  IEPErOBOPOB, KOHCYJIBTUPOBAHUS  KIHEHTOB,
OCYIIECTBIICHUSI KOMMYHUKAIIMHA C TIPEICTABUTEIISIMA OPTaHU3aIii, yIaCTBYIOIINX B pa3paboTKe
U peajn3aluy TYPUCTCKOTO IPOAYKTa

3amanne Ne 1. Msyumrte keiic 1 w mpemioxure pemeHue mpoOiembl. Obcymute ero ¢
sk3ameHaropoM / Study the case 1 and propose your solution to the problem. Discuss it with the
examiner.

3amanue Ne 2. M3yuure keilic 2 ¥ mOpemioxure pemieHue mpoodiembl. OOCyauTe ero ¢
sk3ameHaropom / Study the case 2 and propose your solution to the problem. Discuss it with the
examiner.

3amaane Ne 3. M3yumrte keiic 3 ® mpemioxure pemieHue mpoOiemsl. Obcymute ero ¢
sk3ameHaropoM / Study the case 3 and propose your solution to the problem. Discuss it with the
examiner.

3amanue Ne 4. M3yuure keiic 4 U mpemioxure pemieHue mpoodiembl. OOCyauTe ero ¢
sk3amenaropoM / Study the case 4 and propose your solution to the problem. Discuss it with the
examiner.

OBPA3EIL] BUJIETA

MUHHCTEPCTBO HayKu H Bhiciiero obpasosanus  HampasieHune - 43.03.02 Typusm
Poccuiickoii Oenepanyn [Tpoduins - TypucTckuii 1 roCTHUHUYHBIHI

(Dez[epanLHoe rocyJapCTBE€HHOC 6}O,I[)KCTHOG 6I/I3HeC
00pa3oBaTeNpHOE YUPEIKICHHE
BHICIIIETO 06pA3ORAHMs Kadenpa nHOCTpaHHBIX S3BIKOB JJIs
«BAUKAJIBCKHUU I'OCYJIAPCTBEHHBIN HpO(I)GCCI/IOHaHBHLIX neneun
YHUBEPCUTET» Jucuunnuna - UHOCTpaHHBIN A3BIK s
(®I'BOY BO «BbI'Y») J€JI0BOrO OOIIEHHS
BUJIET Ne 1

1. Tect (40 GamoB).

2. PedpepupoBanue cratbu. becena ¢ sxzamenaropom no treme ctatbu / Render an article.
Discuss it with the examiner. Variant 3. (30 6amioB).

3. U3yuuTe Keiic 3 u npeuiokuTe penieane mpoodiemsl. O0CyanuTe ero ¢ 3K3aMeHaATOPOM
/ Study the case 3 and propose your solution to the problem. Discuss it with the
examiner. (30 6amioB).

CocraButenb A.T'. MenbryHosa

3aBenyronuit kageapou A.I'. MenbryHnoa




PabounMm yuyeOHBIM IVIAHOM NPeAyCMOTPeH JK3aMeH B cemecTpe 32.
BOITPOCHI JJ15 ITIPOBEPKU 3HAHUI:

1-it Bompoc Ounera (40 OammoB), Bua Bompoca: Tect/mpoBepka 3Hanuil. Kpurepumii: 40
MIpaBUJIBLHBIX OTBETOB = 4() Gaios.

Kommnerennusi: [1K-4 Crnioco6eH oprann3oBaTh U OCyHIECTBJISTH BHYTPEHHHE W BHEIIHHE
npodgeccuoHaJIbHbIe KOMMYHHKAIIMH B TYPHCTCKOM /1eATeIbHOCTH

3nanue: 3HATh NpaBWIa OCYIIECTBICHHS BHEUIHMX UM BHYTPEHHUX MPO(ecCHOHAIBHBIX
KOMMYHUKaIUMA

1. buswec wu KynbTypsl pa3Hbix cTpaH. Cruiam  MeHemxkmenTta/  Businesses and
Cultures.Management Styles.

2. Nenbru/ Money

3. [Ton6op xamgpos. [Tepconan/ Recruitment. Human resources.

4. Pexnama npoaykiun u kommanuu/ Product and Corporate advertising.

5. OkcnopT 1 UMIOpT. Mexmynapoausiii peiHok/ Export and Import. International Markets.

TUITOBBIE 3AJIAHWA J1J151 IIPOBEPKM YMEHUU:

2-1 Bompoc Omera (30 6amtoB), Bu Bompoca: 3aganue Ha ymenune. Kpurepuii: PedepupoBanue
CTaThU: Y4uTHIBAIOTCS: NPaBUIIBHOCTD CTPYKTYPBI (mnana) pedepupoBanus,
MOCJICAOBATCIIBHOCTh H3JIOKCHUSA, NPABUJIIBHOCTHL MW IMOJIHOTA IOHUMAHUA TCEKCTA, INOHHUMAHUC
nerajeil, yMeHue o0000maTh WHGPOPMAIMIO M JejaTh JIOTHYECKUH BBIBOJ, CIIOCOOHOCTD
BBICKA3aTh CBOE€ MHEHHUE I10 3aTPOHYTOH B cTaThe TeMe (mpobieme). JlemoBoe mucemo: ot 0 10
10 GamnoB - 3a BBINOJTHEHHE KOMMYHUKATHBHOW 3amaud; (-5 OaljioB - 3a OpraHH3aIluio U
odopmiienue coriacHo nenu nepenucku; 0-10 GamioB - 3a si3pIKkOBOE OopmiIeHHE (JEKCUKO-
rpaMMaTtudeckas u opdorpaduueckas KOPPEKTHOCTB)..

Komnerennusi: [1K-4 Crioco6eH opraHn3oBaTh U OCYILIECTBJISATh BHYTPEHHHE W BHEIIHHE
npogeccuoHaIbHbIe KOMMYHMKALMHN B TYPUCTCKOM JeSITeIbHOCTH

YMenue: YMeeT OCYIIeCTBISATh BHYTPEHHHE W BHENIHHE KOMMYHUKAIIMM C KJIHCHTaMU U
OpTraHU3aIsIMH, YYaCTBYIOIIUMH B pa3paboTKe U peann3aui TYPUCTCKOTO IPOAYKTa

3amaya Ne 1. Hanummure genosoe nmucbmo/ Write a business letter. Varian 1.

3amaua Ne 2. Hammmmure nenosoe muckMo/ Write a business letter. Varian 2.

3amada Ne 3. Hammmmmure nenmoBoe nmuceMo/ Write a business letter. Varian 3.

3amauda Ne 4. Hanmmmure nenosoe nuckMo/ Write a business letter. Varian 4.

3amadga Ne 5. Hammmmmure nenmoBoe muckMo/ Write a business letter. Varian 5.

3amaga Ne 6. PedepupoBanue crateu. becena ¢ sk3ameHaropoM mo Teme ctaThil / Render an
article. Discuss it with the examiner. Variant 1.

3amaga Ne 7. PedepupoBanue crateu. becena ¢ sk3ameHaropoM mo Teme ctaThil / Render an
article. Discuss it with the examiner. Variant 2.

3amaga Ne 8. PedepupoBanue crateu. becena ¢ sk3ameHaropoM mo Teme ctaThil / Render an
article. Discuss it with the examiner. Variant 3.

3amaga Ne 9. PedepupoBanue crateu. becena ¢ sk3ameHaropoMm mo Teme ctaThil / Render an
article. Discuss it with the examiner. Variant 4.

TUITIOBBIE 3ATAHMA JUTA ITPOBEPKH HABBIKOB:

3-it Bompoc 6miteta (30 GayioB), BUJ Bompoca: 3agaHue Ha HaBblkU. Kputepuii: YuuteiBaetcs
aKTUBHOCTb Y4aCTHHKA BO BpeMs 00CYKIECHHUs, IPAaBUIBHOCTb OCTPOSHUS IIPOCTHIX U CIOKHBIX
BBICKa3bIBaHUH, CIIOCOOHOCTh apryMEHTHUPOBATh CBOIO TOUKY 3pPEHHS M B3aUMOJICHCTBOBATH C



OCTAJIbHBIMHA YYaCTHHKaMHM B paMKax 3aJlaHHOH KOMMYHUKAaTHBHOW cuTyaluu (cobpaHue,
IIEPEroBOpbl, KOHCYJIbTALMS U T.I1.), CIIOCOOHOCTh YETKO U MOCJIEOBATEIEHO U3JI0KUTh BBIBOJ
WIH PEIICHUE. .

Komnerennus: IIK-4 Cnoco6eH opraHu3oBaTh U OCYILIECTBJSTH BHYTPEHHHE M BHEIIHUE
npogeccnoHaIbHbIe KOMMYHHKALMN B TYPUCTCKOM eI TeIbHOCTH

HaBpix: Bmanmeer HaBblkaMu  BEICHHSI IEPErOBOPOB, KOHCYJIBTUPOBAHUSA  KIUEHTOB,
OCYIIECTBIICHUSI KOMMYHUKAIIMHA C IPEICTABUTEIISIMUA OPTaHU3aIMi, yIaCTBYIOIINX B pa3paboTKe
U peajn3aluy TYPUCTCKOTO IPOAYKTa

3aganne Ne 1. Msyumrte keiic 1 wu mpemnoxure pemeHue mpoOiemsl. Obcynute ero c
sk3amenatopom / Study the case 1 and propose your solution to the problem. Discuss it with the
examiner.

3amanne Ne 2. M3yuure Kedc 2 W NpeIOKUTE pemieHue mnpoodsnembl. OOcyaute ero ¢
sk3amenaropom / Study the case 2 and propose your solution to the problem. Discuss it with the
examiner.

3amanne Ne 3. Msyumrte keiic 3 ® mpemioxure pemieHue mpoOiemsl. Obcymute ero ¢
sk3ameHaropoM / Study the case 3 and propose your solution to the problem. Discuss it with the
examiner.

3amanue Ne 4. M3yuurte keiic 4 U mpemioxure pemeHue mpobinembl. OOcynute ero c
sk3amenaropom / Study the case 4 and propose your solution to the problem. Discuss it with the
examiner.

3amaane Ne 5. M3yumrte keiic 5 w® mpemioxure pemieHue mpoOiemsl. Obcymute ero ¢
sk3amenatopom / Study the case 5 and propose your solution to the problem. Discuss it with the
examiner.

3amanue Ne 6. M3yuure kelic 7 U mOpemioxure pemieHue mpoodiembl. OOCyauTe ero ¢
sk3ameHnaropoM / Study the case 7 and propose your solution to the problem. Discuss it with the
examiner.

3amanue Ne 7. U3yuurte keiic 8§ U mpemioxute pemieHue mnpodnemsl. Obcyaure ero c
sk3amenaropoM / Study the case 8 and propose your solution to the problem. Discuss it with the
examiner.

3amanue Ne 8. M3yuure keiic 9 U mpemioxure pemieHue mpoodieMbl. OOCyauTe ero ¢
sk3ameHaropom / Study the case 9 and propose your solution to the problem. Discuss it with the
examiner.

OBPA3EIL] BUJIETA

MUHHCTEPCTBO HayKu i Bhiciiero obpasosanus  HampasieHne - 43.03.02 Typusm
Poccuiickoii ®enepaunn [Tpocunp - TypucTckuil 1 rOCTUHUYHBIN

denepanbHOE TOCYIAPCTBEHHOE OIOKETHOE Ou3Hec
00pazoBaTesbHOE yUPEXKICHUE
BHICIIIETO O6pa3ORAHMs Kadenpa nHOCTpaHHBIX S3BIKOB IS
«BAUKAJIBCKHUU I'OCYJIAPCTBEHHBIN HpO(l)eCCI/IOHaJILHbIX neneun
YHUBEPCUTET» Jucuunnuna - MTHOCTpaHHBIN SI3bIK 7151
(®I'BOY BO «BI'Y») JEJIOBOTO OOLIEH s

9K3AMEHAIIMOHHBIN BUJIET Ne 1

1. Tect (40 GamoB).

2. Hanmmmmre nemoBoe mucbMo/ Write a business letter. Varian 3. (30 6ayuioB).

3. U3yuuTe keiic 8§ u npeioxure perierne npoodiaemsl. OOcyanuTe ero ¢ 3K3aMeHaTOPOM
/ Study the case 8 and propose your solution to the problem. Discuss it with the
examiner. (30 6ayuToB).



CocraButenb A.T'. MenbryHosa

3aBeyronuit kageapou A.I'. MenbryHnoBa

7. IlepevyeHb OCHOBHOI U JOMOJHUTEJIbHOH Y4eOHOM JIUTEPATYPbI, HEOOXOAMMOI 151
OCBOEHHUS TUCUMILUINHBI (MOYJIs1)

a) OCHOBHAs JIUTEepaTypa:

1. Dooley J., Evans V. Grammarway 3. 6-th impression.- Newbury: Express Publishing, 2009.-
216 p. c.

2. Dooley J., Evans V. Grammarway 4. 7-th impression.- Newbury: Express Publishing, 2007.-
224 p. c.

3. Market Leader. elementary. Business English Course book. 3rd ed./ David Cotton, David
Falvey, Simon Kent with Nina O'Driscoll.- Harlow: Pearson Education Limited, 2012.-176 p.

4. Cotton D. David, Falvey D. David, Kent S. Simon Market leader: Audio CD 1. pre-
intermediate. Business English Course book. Audio CDs 1 - 2. Units 1 - 6 plus Working across
cultures 1 and 2.- [Harlow]: Pearson Education Limited, 2012.-1 31eKTpoH. OMT. TUCK

5. Cotton D. David, Falvey D. David, Kent S. Simon Market leader: Audio CD 2. elementary.
Business English Course book. Audio CDs 1 - 2. Units 7 - 12 plus Working across cultures 3 and
4.- [Harlow]: Pearson Education Limited, 2012.-1 31eKTpoH. ONT. TUCK

6. Tullis G. Graham, Trappe T. Tonya New Insights into Business. student's book/ Graham
Tullis, Tonya Trappe.- Edinburgh: Longman, 2004.-176 p. c.

7. Kacwesn A K., KoarpumoBrnu A.A., MenbrynoBa A.I'. Spotlight on Business Vocabulary. Part
1.- Upkytck: U3n-Bo BI'YOIL, 2013.- 116 c.

8. Typyk M.®. English for Students of Management [DeKTpOHHBIN pecypc]: y4eOHO-
Meroanueckuii komrieke/ .M. Typyk, E.W. JlobaHOBa— DIEKTPOH. TEKCTOBBIC JIAHHBIC.— M.:
Espasuiickuii OTKDBITBIN HHCTUTVT, 2010.— 124 C.— Pexum JIOCTYHA:
http://www.iprbookshop.ru/10586.html.

0) AOMOJIHUTEIbHASA JIUTepaTypa:

1. Cotton D. Market Leader. Dnextponnsiii pecypc. intermediate. Business English Course book.
Audio CDs 1-2. 3rd ed./ David Cotton, David Falvey, Simon Kent.- Harlow: Financial Times,
2010.-2 electronic optical discs (Audio CD)

2. Cotton D. Market Leader. upper intermediate. DnexTpoHnHsli pecypc. Business English Course
book. Audio CDs 1-3. 3rd ed./ David Cotton, David Falvey, Simon Kent.- Harlow: Financial
Times, 2011.-3 electronic optical discs (Audio CD)

3. Rogers J. Market Leader. elementary. Business English Practice File. 3rd ed./ John Rogers.-
Harlow: Pearson Education Limited, 2012.-95 p.

4. Cotton D. David, Falvey D. David, Kent S. Simon Market Leader. pre-intermediate.
Onextponnsblii pecypc. Business English Course book. Audio CDs 1 - 2. 3rd Edition/ David
Cotton, David Falvey, Simon Kent.- [Harlow]: Pearson Education Limited, 2012.-2 electronic
disks

5. Rogers J. Market Leader. intermediate. Business English Practice File. 3rd ed./ John Rogers.-
Harlow: Financial Times, 2013.-96 p.

6. Kacosn A. K. Anp6una Kupuinosna, Koutpumosuu A. A. Acs AnekceeBHa, MenbryHosa A.
I'. Amnacracuss [enHagpeBHa [lenoBas JeKCHMKa: WMHTEHCHUBHBIM Kypc.. yde0. mocobue.
DnekTpoHHBIN pecypc. Sportlight on Business Vocabulary.- Upkyrck: U3n-sBo BI'YDII, 2013.-
114 c.

7. Kacesar A.K., Kocosa 10.b., MensrynoBa A.I'., PomanoBa A.B. Preparation and Practice in
Reading, Translation, Discussion and Summarizing.- Upkyrck: U3a-so BI'YJII, 2008.- 271 c.


http://www.iprbookshop.ru/10586.html.
http://www.iprbookshop.ru/10586.html.
http://www.iprbookshop.ru/10586.html.
http://www.iprbookshop.ru/10586.html.

8. Typyk M.®. A Course of Business English Learning. JlemoBoii aHIIHACKUN SI3BIK
[DnexTpoHHbIi pecype] : yuebno-meroanuecknii kommieke / U.P. Typyk, B.B. Mopo3eHko. —
DJEeKTpOH. TEKCTOBbIE AaHHble. — M. : EBpasuiicknii oTKpbIThIM nactuTyT, 2010. — 152 €. —
978-5-374-00437-3. — Pexxum gocrymna: http:// www.iprbookshop.ru/10581.html

8. Ilepeuens pecypcoB HHGPOPMANMOHHO-TEJEKOMMYHMKAIMOHHOH ceTn «MHTepHET,
He00XO0IUMBIX /IJIsl OCBOCHUS JTMCIHUILIMHBI (MOAYJs1), BKJIIO4Yasi npodgeccuoHaIbHbIe 0a3bl
JAAHHBIX M1 MH(POPMALMOHHO-CIIPABOYHbIE CHCTEMbI

Jlnsi OCBOGHHSI JTUCIMILIMHBI O0YYaromeMycsi HEOOXOJUMBI CJICIYIOIIUE PECypChl
UH(POPMALIMOHHO-TEIEKOMMYHHUKAIIMOHHON ceTn «HTepHeT»:
— Caiit baiikanbCcKoro rocy1apcTBEHHOTO YHHUBEPCUTETA, ajpec noctymna: http://bgu.ru/, moctymn
KPYTJIOCYTOYHBIM HEOrpaHUYEHHBIN U3 II000# Toukn VHTepHeT
— Grammar and Practice Tests, ampec pgocryma: https://www.grammarbank.com. mgocTym
HEOrPaHUYEHHbIN
— Useful English, anpec moctyma: https://www.usefulenglish.ru. goctyn HeorpaHu4eHHbI#H
— AynupoBaHue, azpec JIOCTyTIA:
http://www.bbc.co.uk/worldservice/learningenglish/donthangup/. noctyn HeorpaHuueHHBI
— AymmpoBanue, agpec pgoctyna: http://www.edufind.com/english/grammar/toc.cfm. moctym
HEOTpaHUYCHHBIN
—  AynmupoBanme, anpec  gocryma:  http://www.breakingnewsenglish.com.  moctym
HEOTpaHUYCHHBIN
— AymupoBanue, agpec qocryna: http://www.film-english.com. mocTyn HeorpaHudeHHBIH
— AynupoBanue, agpec qocryna: http://www.rong-chang.com/. 1ocTyn HeorpaHUYeHHbII
— OOyuarommii MaTepuasl Ui Pa3BUTHS S3BIKOBBIX HABBIKOB - |'paMMaTHKa, ajpec JOCTyma:
http://www.perfect-english-grammar.com/grammar-exercises.html. goctyn HeorpaHUUEHHbIIH
— OOyuarommii MaTepuas Uil Pa3BUTHS S3BIKOBBIX HAaBBIKOB - |'paMMaTHKa, ajpec JOCTyma:
http://www.freeesl.net. qocTyn HeorpaHUUYEHHBII
— OwnnaltH-IpuJIOKEHUE OCHOBHOTO y4eOHOTrO Kypca, aapec jgoctyma: http://www.market-
leader.net. nocTyn HeorpaHU4YEeHHBIN

— [Tucemo - Ohio University CALL lab, azapec JIOCTYTIA:
http://www.ohiou.edu/esl/project/index.html. gocTyn HeorpaHHUCHHBIIH
— [Tucemo - Writing Help, aapec JOCTYTIA:

http://www.ruthvilmi.net/hut/LangHelp/Writing/index.html. noctyn HeorpaHuueHHBbII

— DnexkTpoHHO-OubMoTeunas cucrema [PRbooks, aapec nocryma: https://www.iprbookshop.ru.
JOCTYI HEOIpaHUUYEHHBIH

— DNEeKTPOHHBIN CJIOBaphb English-English Dictionary, aznpec JocTyna:
http://www.dictionary.com/. 10CTyn HeOTrpaHUYEHHBIN

— DOnextpoHHslid cinoBapb On-line Dictionaries, aapec mocrtyma: http://www.onelook.com/.
JOCTYI HEOTpPaHUYECHHBIH

9. MeToauyeckne yKazaHus AJsl 00y4aOIIHUXCS M0 OCBOEHUIO TUCIHMILIMHBI (MOTYJIs1)

N3y4arh AMCHMIUTUHY PEKOMEHIYeTCS B COOTBETCTBUU C TOW MOCIEAOBATEIHHOCTHIO,
KoTOpass o0OO3HaueHa B €€ CojJepaHWW. J[JIs1 yCIemHOTO OCBOCHHS Kypca OOydarommecs
JOJKHBI UMETh 3HAHUSI HHOCTPAHHOTO (aHTJIMHCKOTO) sI3bIKa Ha CPETHEM YPOBHE.

3ajaHre Ha MPAKTUYECKOE (CEMHHAPCKOE) 3aHATHE COOOIIAETCS O0YdYaroIIMMCS JI0 €To
npoBeneHus. Ha cemuHape mpernogaBaTenb OpraHU3yeT OOCYXAECHHE HTOW TEMbI, BBICTYMAs B
Ka4ecTBE OpraHW3aTopa, KOHCYJIbTaHTAa M OKCIEpTa Yy4eOHO-TIO3HABATEIBHOW JeSITeIhbHOCTH
oOyuJatorerocs.

N3yuenne quciumInHbl (MOIYIIs) BKIIOYAET CAMOCTOSITENIBHYIO paboTy 00yJaromerocs.

B mpouecce camocrosTensHOW paOOThl  OOydaromiuecs, IMOMHMO OCHOBHOH U
JOTIOJTHUTEIbHOW  JIMTEpaTyphl, MOTYT IOJb30BaThCSl  CIEAYIOIMIMMU  METOAMYECKUMU
MaTepuaiaMu:


http://www.iprbookshop.ru/10581.html
http://www.iprbookshop.ru/10581.html
http://www.iprbookshop.ru/10581.html
http://www.iprbookshop.ru/10581.html

. VMK no auciumninge;
. HNHuTepHer pecypchl 00pa30BaTEbHOTO, OOIIEIKOHOMHUYECKOT0, WH(POPMAITMOHHOTO
KOHTEHTA, B T.4. PeKOMEHIOBAHHBIE MPEI0/IaBATEIICM.

CamocTtosTenbHas paboTa sSBIsSETCs HEOOXOAUMbBIM aCeKTOM 00Y4YeHHsI HHOCTPAHHOMY SI3bIKY U
MPEIIMOCHUTKON YCIENIHOTO OBJaJeHUs WM. JlaHHBIM BUA 00pa3oBaTENbHOW AESITEIBHOCTH
JOTIONHSIET O00s3aTeNbHYI0 ayIUTOPHYIO paboTy, IMOCKOJIbKY HaNpaBlieH Ha OCMBICIECHUE
NOJYyYeHHOW MH(OpPMAIMKU W 3aKpeIyieHHe HABBIKOB, MPUOOPETEHHBIX BO BpEMS ayIUTOPHBIX
3aHATHUI.

3amaHus JUIs CaMOCTOATENBHOM paboThl BKIIIOYAIOT B €05 CIIEAYIONIHE: TOMCK JTOTIOTHUTEILHON
uH(}OpPMaLIMU B AJIEKTPOHHBIX UCTOUYHUKAX; MOJATOTOBKA JOKJIAIOB HA MPAKTUYECKUX 3aHITUSX, K
y4acTUI0O B TEMATUYECKUX JAMCKYCCHUSAX, BBIIIOJIHEHHE TBOPYECKUX 3aJaHM; BBINOJIHEHUE
JOTIOTHUTEIIBHBIX JIEKCUKO-TPAMMATUYECKUX YIPAXKHEHU; paboTa ¢ TeCTaMU M BOIPOCAMHU ISt
CaMONPOBEPKH; paboTa ¢ 00yJaIOIIMMU KOMITBIOTEPHBIMH ITPOrPaMMaMHU.

Pe3ynbrarhl caMOCTOSTENBHON PabOThl KOHTPOIUPYIOTCS MPENOIaBaTeIeM U YUUTHIBAIOTCS MPU
TEKyIeH aTTecTaluy cTyfeHTa. 1Ipy 3TOM NpOBOAATCA: TECTHPOBAHUE, HKCIIPECC-OIPOC HA
MPAKTUYECKUX 3aHATHUSAX, 3aCTyIIUBAHUE IOKIIAI0B, IPOBEPKa MHUCbMEHHBIX PaboT U T. 1.
[TonroroBka A0KJIaa M BBICTYIUIEHME HAa CTYAEHUYECKONM KOH(EPEHIUU TaKKe BXOIAT B
CaMOCTOSITENIbHYI0 paboTy CTYAGHTa M CUMTAIOTCA HAYYHO-HCCIIEIOBATENbCKONH paboToi
(HUPC). [lannblii BUI A€ATEIBHOCTH MOXET OLIEHUBATHCS OOHYCHBIMHU OaJlIaMH.

3anaHus B paMKaxX CaMOCTOSITENIbHOM pabOThI CIeAyeT BBIMOIHATH CUCTEMATUYECKU.

Texymuil KOHTPOJIb OCYUIECTBIISIETCS PETYJISIPHO IOCPEICTBOM HEOOJBUINX IPOBEPOUHBIX
paboT, JKCIpecc-OmpocoB M AUKTAHTOB NPHUMEPHO OJMH pa3 B JBE HEAETH, a Takke
00513aTEIbHBIX TIPOMEXYTOYHBIX TECTOB 10 OKOHYAHUH KKIOTO pa3/esia/TeMBbl.

[To pe3ynpTaTam 00s13aTENBHBIX TPOMEKYTOUYHBIX TECTOB MPOBOJIUTCS aTTECTAIMs CTY/IEHTOB, a
€€ pe3ynbTaThl COOOUIAIOTCS B IEKaHAT.

Kaxxaplil TECT yUUTHIBAECTCS NP MOJCUETE KyMYJISTUBHON OLICHKH.

PesynbTarsl paboThl IPOBEPSIOTCS KOMIUIEKCHO U OLIEHUBAIOTCS, UCXOAS U3 0aJI0B, HAOpaHHBIX
CTYJEHTOM B TEUEHUE CEMECTPA.

B cyMMapHYI0 pEHTHHIOBYIO OLIEHKY BKJIFOYAETCS:

1) pe3yabTaThl TEKYLETO KOHTPOJIS (TECTHI),

2) OlICHKa KauecTBa  CaMOCTOSITENIbHOM  pabOThl  CTYJIEHTOB, T.€.  BBIIOJHEHUE
OINPEACIEHHOI0 KOJIMYECTBA WHIMBUAYAIbHBIX 3aJaHuil n3 pasgena «CamocrosTenbHas U
JOTIONIHUTENIbHAsT padoTa» (KOJMYECTBO M BUJA 3aJaHMI OIpenessieTcsl IpernoaaBaTeieM B
3aBHCUMOCTH OT YPOBHS IpyHIbl U TpeOOBaHUM pabouelt mporpaMmsl),

3) pedepupoBaHue CTaTei, OTYET IO TeMaM, BBINOJHEHHE COBMECTHBIX 3aJaHuil (KeHcoB,
JIMaJIOTOB-AUCKYCCUH U T.I1.).

HroroBasi orneHka 3HaHUN CTYJAEHTOB 3a Kaxxjoe mosyrogaue ompenensercs mo 100-6anpHOMA
HIKaJe.

TecTbl Tekyliero KOHTPOJIS JOJKHBI BBIMOIHATHCS CTPOTO COTJIACHO IJIaHy U B Ha3HAYEHHYIO
nary. IlepenucbiBaTh TecT OO BBINOJHATH €ro IO3JHEE 3ampenaercs (3a HCKIIOYCHHEM
nporycka mo OOJIe3HH M C NPEJOCTaBICHHEM CHpaBKM OT Bpada). JlMamoru-gucKyccuu Io
TeMaM, KeWChl U pedepupoBaHUe CTaTel HACTOATEIBHO PEKOMEHIYETCSl CAaBaTh MOCTENEHHO MO
Mepe MPOXOXKICHHS TEM B YCTaHOBJICHHBIH MPENoJIaBaTeIeM CPOK.

Ecnu ctyzneHT cian Bce 3a/1aHus B Ha3HAUEHHBIE MPEIN0IaBaTEeEM CPOKH B TEYEHHE CEMECTpa U
€CJIi TpernojiaBaTelib YJOBIETBOPEH €ro paboToH, CTYIAEHT IOJy4yaeT 3a4yeT/3K3aMeH 110
JUCLIUIUIMHE aBTOMAaTUYECKU. B MPOTUBHOM cilyyae CTYAEHT MpUIJlaliaeTcs B KOHIE TOTyroaus
Ha YCTHBIN 3a4€T/9K3aM€H, Ha KOTOPOM OH JIOJDKEH OTYUTAThCS 110 BCEM MPONJEHHBIM TEMaM B
COOTBETCTBUM C TpPeOOBAHUSMH MpPOrpaMMbl (JIOKJAJ, JHajor, Keic) | BBHIIOJIHUTH
pedepupoBaHre HE3HAKOMOMW CTaThu B TeueHne 20 MUHYT.

3a n00aBOYHBIC BHIBI JEATEIBHOCTH, HE SBIAIONIMECS OO0s3aTEIbHBIMH JJISi BBITOJTHEHUS
nporpaMMmebl, (Hay4yHble JOKJIaAbl Ha KOH(GEpEeHLHH, y4acTHE€ B OJMMIIMANaX U KOHKypcax



T000TO YPOBHS) CTYIEHT MOXET IMOIYYUTh MpeMHalbHbIe Oaibl («0oHYyChI»). [IpemMuanbHbIe
OauTbl HE MOTYT HAYHCIATHCSA CBEPX YCTAHOBJICHHOM 3a TEKYyHIyl0 pabdoTy B CeMecTpe
MakcuMainbHOU cyMMbI 6amtoB (100).

Pacyer OaioB 3a Kaxa0€ 3aJaHUE TEKYIIEro KOHTPOJsA MOAPOOHO TpHBEIEH B (OHIE
OIICHOYHBIX CPEJICTB IO JJAHHOW TUCITUILINHE.

10. Ilepeyenb nHGOPMANMOHHBIX TEXHOJIOTHA, MCIIOJIb3yEeMbIX IPH OCYIIEeCTBJIECHUH
00pa3oBaTeILHOIO NMPoIecca MO JUCHUILINHE (MO1YJ/II0), BKJIKOYAS NepeYeHb
MPOrpamMMHOro odecrneyeHust

B yuebHOM mporiecce UCIONb3yeTcs CIeayolee MPorpaMMHOE 00ecieueHue:
— MS Office,

11. Onucanne MaTepuaJbHO-TeXHNYECKOH 0a3bl, HEOOXO0AUMOIi VI OCyIIeCTBJICHHUS
00pa3oBaTeILHOIO MPoUEcca MO0 AMCHHUILINHE (MOIYJII0):

B yueOHOM mporiecce UCTIONB3yeTCsl CaeNyolee 000pya0BaHHe:
— IlomenieHus 1151 CaMOCTOSITENILHOM pabOThl, OCHAIIICHHBIE KOMIIBIOTEPHON TEXHUKOM €
BO3MOXKHOCTBIO MOAKIIIOUEHU K ceTH "MHTepHeT" 1 obecrieueHueM JOCTyIa B 3JIEKTPOHHYIO
MH(}OpPMaLlMOHHO-00pa30BaTEIbHYIO CpENyY BY3a,
— YyeOHble ayJUTOPUH /7S IPOBEJCHUS: 3aHATHH JEKIIMOHHOIO TUIIA, 3aHATUH CEMUHAPCKOTO
TUIIA, IPAKTUYECKUX 3aHSITUH, BBINOJIHEHUS KYPCOBBIX pabOT, IPYNIIOBBIX U MHIUBUIYAIbHBIX
KOHCYJIbTALMH, TEKYILEr0 KOHTPOJIS U IPOMEKYTOYHOH aTTeCTaluH, YKOMIUIEKTOBaHHBIE
CHEeIMATM3UPOBAHHON MEOETBhIO M TEXHUIECKUMH CPEICTBAMH 00yUeHUS,
— MynbTUMeIMHBIN KJlacc,
— KoMnibroTepHslii Kiace



